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Customers... 










PAYMENTS! 














XNO | 
Kestrictious! 


Help home owners convert wasted 
attic space into extra rooms and at 
the same time increase your own 
business. Every attic insulation job 


will conserve fuel for the nation. 


- 


The consistent, nationwide demand 
for CAREY ROCK WOOL INSULA- 


TION, both in peacetime and war- 







Carey Rock Wool Bats are 
the foundation for comfort 


and “live-ability” in rooms time, is ample evidence of its high 
transformed from attics. 


quality, economy, and dependa- 


Installing Carey Rock Wool bility. For further details, write the 
Bats in open attic... They ’ 


are easily placed between 
the floor joists. 


nearest Carey Branch. Dept. 11 








Carey Rock Wool Bats 
being installed between 
studs in attic to provide for 
on additional room. 









36 months to pay. 
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*The Mower Lbr. Co.....Charleston, W. Va. 
West Virginia Hesdweety, Air-dried, Kiln-dried, Rough or 


aced. 
Mills: Omar, Marmet, Cass, Colcord and Pettus, W. Va. 


*Blackwood Lbr. Co., Inc.. East LaPort, N. C. 


Manufacturers Band-Sawn Jeogutin Hardwood Lumber. 
Can Surface, Kiln-Dry and Resaw. 


D. D. Brown...............+-Elkins, W. Va. 


Mfrs. Band and Circular Sawn West Virginia Appalachian 
Hardwoods—Kiln-Drying and Planing Mill Facilities. 
Established 1880. 


The M. B. Farrin Lbr. Co... .Cincinnati, Ohio 


Kiln-Dried and Air-Dried Appalachian Hardwoods. ‘“Cen- 
tury’’ Oak and Maple Flooring. 


May Hardwood Co...........Louisville, Ky. 


Appalachian Hardwoods, Particularly Basswood, Butternut, 
Hard and Soft Maple, Oak, Poplar and Walnut. 


*Morrison, Gross & Co........Erwin, W. Va. 


Lignasan-dipped West Virginia Hardwoods. Band Mill, Dry 
Kiln and Planing Mill. 


*Kitchen Lbr. Co.............-Ashland, Ky. 


Manulfacturers of Appalachian Hardwoods, ci Pop- 
lar, Sak, Maple and soe, steele 


*M. E. Crisp Lbr. Co.........Welch, W. Va. 


West Virginia and Kentucky A achian Hardwoods, Oak, 
Poplar, Beech, Maple. Ash. Hickory. Chestnut and other 
hardwoods. All facilities. 


*Stearns Coal & Lbr. Co........Stearns, Ky. 
Appalachian Hardwoods, Hemlock and White Pine. 


*Cherry River Boom & Lbr. Co.. Philadelphia 


Mills, Planing Mill, Dey Eine at Richwood, W. Va. Spruce. 
Hemlock, Hardwoods, Flooring, Mouldings, Trim. Standard- 
ized Paneling. Mixed 


*Elk River Coal & Lbr. Co..Swandale, W. Va. 


Mirs. Famous “‘Elrico’’ Brand Appalachian Poplar and Other 
Hardwoods. 


cars. 


Looking Ahead to the New Year 


All Appalachian Hardwood Companies on this page 
send you New Year Greetings and express the hope 
that 1945 may bring a better supply situation in Appa- 
lachian woods. The firms on this page, now cooperat- 
ing on the war effort, are maintaining their standards 
during this wartime so as to be ready to deliver pre- 
war satisfaction to all post-war buyers of Appalachian 
Hardwoods. 


*West Virginia Lbr. Co.......Elkins, W. Va. 


West Virginia Hardwoods — Rir-dried, kiln-dried. Rough. 
Dressed or Resawed. Appalachian Oak and Maple Flooring. 


*Wood-Mosaic Co., Inc...... Louisville, Ky. 


“Parkay”’ Ready-Finished Hardwood Flooring, Lumber, 
Veneers, Dimension. 


Stimson Lbr. Co...........Owensboro, Ky. 


Successors to D. C. Stimson Lbr. Co. 
Appalachian and Northern Kentucky Hardwoods, Soft tex- 
tured Poplar and Oak, Maple, Basswood, Ash, Hemlock 

and Pine. Mills at Haddix and Madisonville, Ky. 


*McCracken & McCall, Inc... .Lexington, Ky. 


Appalachian Hardwoods POPLAR BEVEL SIDING 
Band Saw and Planing Mill at Flat Lick. Ky. 


*Tennessee-Eastman Corp...Kingsport, Tenn. 


Specializing in White Oak and Yellow Poplar from the 
famous limestone belt in the Appalachian mountains. 


*Mowbray & Robinson Lbr. Co.. Cincinnati, O. 


Mills at Combs, Ky. and West Irvine. Ky. 
Complete Line of or Hardwoods. Maple and Oak 
ooring 


Hutton & Bourbonnais Co... .Hickory, N. C. 


Soft-textured Appalachian oak, poplar, chestnut and pinus 
strobus white pine. Planing mills, dry kilns. box factory. 


*Vestal Lbr. & Mfg. Co......Knoxville, Tenn. 


All Appalachian Hardwoods—Kiln-dried and Dressed. 
Mills at Duff and Knoxville, Tenn. 


*W. M. Ritter Lbr. Co... .... Columbus, Ohio 


Appalachian Hardwoods 
_ Dry Thick Oak—Boat Oak 


*Jj. B. Belcher. eesevenvneveveee . Bluefield, W. Va. 
Appalachian Hardwoods, Air or Kiln Dried. 


*Meadow River Lbr. Co... ..Rainelle, W. Va. 


Manufacturers of West Virginia Hardwood Products. 


*Member Appalachian Hardwood Manufacturers, Inc. 
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HERE’S HOW TO GET ’EM! 


Bombard Your 
Customers with 
Free Literature 


on KIMSUL' 


Fire this barrage of hard-hitting, dynamic 
sales literature at your insulation prospects 
—and watch your business grow! 

Look at the “ammunition” KIMSUL gives 
you! ... A whole series of mailing cards 
...A campaign of illustrated form letters 
... A “stuffer” to enclose now with in- 
voices, or to mail separately to a prospect 
list . . . Another “stuffer” for selling hot- 
weather insulating later on . . . A lively 
12-page book telling KIMSUL’s story in 
a nutshell ... Another book describing 
all ways of saving fuel. 

Mister, you can do a job with material 
like that! 

Never before in insulation history has 
any manufacturer offered dealers such a 
complete program of promotional help~< 
coupled with a mighty advertising cam- 
paign in consumer magazines. 

Write to KIMBERLY-CLARK today for full 
information about free literature, KIMSUL 
mat service, salesman’s demonstration 
book and other sales-aids ready and wait- 
ing to work for you. 








KIMBERLY-CLARK CORPORATION AL-1244 
Building Insulation Division, Neenah, Wisconsin 


Gentlemen: Please send me further information on fast-selling KIMSUL 
Insulation, Kimsut Selling Helps, and the Kimsut “Key Dealer” plan. 








*KIMSUL (trade-mark) means Kimberly-Clark Insulation 
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Looking Ahead to Home Building 








































OMES will be built again — and millions of Amer- 





icans will want dependable, permanent protection 


from wind and moisture in their new homes. 


They can’t see the rips and tears in flimsy building paper 
— they can’t look through a wall after it’s built — BUT 
— they have seen SISALKRAFT used on their war jobs 


This HAPPENED to FLIMSY PAPER —on shipments to fighting fronts. 


This is a photograph of ordinary buildin 
paper after a few years in service. The sid- 
ing had, of course, been removed. 


They know it resists tearing—shuts out wind and weather! 


They know that — at little added cost — they can have 
SISALKRAFT over the sheathing, as flashing around win- 
dow and door openings, under floors to shut out moisture 


and dust and under the roofing. 


They know that building paper can’t be replaced, once 





the home is built, without a “major operation” on the 
It’s Nearly Impossible with 


SISALKRAFT structure. 
ape or of A resists Ras me and ae 2 - , 
as meshe res embe 2 m two ia a al oe @ 
ee gee patch dys ak They are going to use tear-resistant, water and-wind proof 


pees SISALKRAFT provides an unbroken 
arrier that shuts out wind, moisture and dust 
— and resists rot! 


SISALKRAFT. 





Look ahead — and plan ahead — for great- 
er home comfort — with SISALKRAFT. 
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WITH BEST WISHES 


. to our many friends and customers throughout 
America, our best wishes and sincere greetings for the 


Holiday season. 


We send, too, a personal word of gratitude to each of 
you for your splendid co-operation under necessary 
wartime limitation orders . . . your heartening patience 


with wartime difficulties. 


And as the war horizons brighten, our one aim is to 
give you ever better service on your every order for 
soft-textured Ponderosa Pine, special pine products, 
and other West Coast woods in which we specialize. We 


are looking ahead to that time when we can ship all 


y 
YY you want, wherever and whenever you want it. 


WE SPECIALIZE in Cut Stock, Glued-Up Stock, 
Ladder Stock—rough and run to pattern—JN FACT 
ANYTHING MADE FROM WESTERN LUMBER. 





REMEMBER, TOO 
-WE WHOLESALE 


HEMLOCK 
DOUGLAS FIR 
SITKA SPRUCE 
PORT ORFORD CEDAR 


Pine Saw Mills @ Dry Kilns ®@ Planing Mill—Canby, Calif. 
Box Shook Factory—Alturas, Calif. 
Moulding Factory @ Glue-Up Department—Klamath Falls, Ore. 





Manufacturers and Wholesalers 1635 Dierks Bldg., Kansas City 6, Mo., Victor 4143 When making inquiry, please include pricrity 
Member of Western Pine Ass‘n., National Wooden Box Ass‘n., Ponderosa Pine Woodwork, ~ == City _ all correspondence 


National-American Wholesale Lumber Ass'n. 


WEST COAST OFFICE: 908 PORTER BUILDING + PORTLAND 4, OREGON 
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Quality... 
Service .... 
Satisfaction .. . 


Ford Mouldings are accurately 


in K-108 _ formed and uniform in quality. 
0. A-iUS — = : 


Immediate shipment of quality- 


No.791-$S \ s guaranteed Ford Stainless Steel 








edgings, overlap and insert nos- 
ings, wallboard sections, tee mould- 
ings, channels, coves, angles, snap- 
on mouldings. Also preformed 


stainless steel sink rims of channels, 





| No.620-SS straight face nosings, and edgings. 


No.M-I30  gepee — Write for Catalog Today! 


sang 
No. M-135 





Other dealers are using Ford Stain- 
less Steel mouldings to increase 
sales of wallboard, decorative tile 
board, plywood, floor coverings, 
kitchen, bathroom and store mod- 
ernizing jobs. Put in a stock and 
cash in on the sales building quali- 
ties of Ford Stainless Steel mould- 
ings. 




















Ford Aluminum Mouldings will 
again be available as soon as Pe 
restrictions are lifted. No. 256-S 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS CTO 
YARD STOCK rc } 4 "CCEARS. 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 32 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 


WEBSTER. 

ont Lae Socom 
ee VALITY 

FG rH. E. sacin Lumber Co. 


a — > on ST 2 
Kansas City, Mo. 








LEMIEUX BROS., INC. 


FORESTERS-TIMBER ESTIMATORS 
APPRAISERS—CIVIL ENGINEERS 
410-22 Maritime Bldg. NEW ORLEANS, LA. 








LOOSE LEAF TALLY BOOKS 
Tally Sheets with Waterproof Lines 
Samples and Catalog on Request 


Tally Cards Gauges Marking Sticks 
Crayon Tally | Pencils Leather Aprons 


oor 
Hammer Stamps Lumber Rollers 
Books for Lumbermen 


FRANK R. BUCK & CO. 
2133 Touhy Ave CHICAGO, ILL. 


Rule Cases 
Car Movers 








BALSA 


Again available without priorities 
or other restrictions. Stocks in 
New Orleans 


F.C. LUTHI & CO., éWonteans: 








Automatic SAFETY TRIP STAKE 
POCKETS 


for Motor Trucks and 
Ry. Cars. Speed load- 
ing and unloading. Haul 
larger loads. Save 
stakes. Order today. 


C. H. Van Donk 


1337 E. Mason St., 
GREEN BAY, wis. 








ABBAS |G |S BRAARES 


PORTLAND'S $ 
distinctive hotel 


THE BENSON 
Broadway at Oak St. fs 
Bemsisntiemenninenmeeal 


; 
; 
; 
; 
; 
; 
‘ 
; 
, 
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ESTIMATED PRE-WAR MECHANICAL UTILIZATION OF LARGE 
SIZED WOODS, SAWMILL, AND FACTORY WASTE 


Shades and map rollers 

Chairs and chair stock 
Matches and toothpicks 

Signs and supplies 
Woodenware and novelties 
Picture frames and molding 
Boot and shoe findings 
Sewing machines 

Toys 

Brushes 

Brooms and carpet sweepers 
Boxes and crates 

Furniture 

Planing mill products (shorts) 
Industrial uses (short lengths) 
Construction uses (short lengths) 
Dowels 

Hardwood flooring 


Skewers and butcher blocks......... 


Handles 

Farm equipment 

Seating 

Wood turning 
Source: 


Wood used Total waste 
which was used annually 
waste in M feet 
Percent b.m. (prewar) 


620,000 
39,640 
60,000 

4,270 
700 

101,000 

13,095 
9,936 
9,000 
7,250 
3,250 

445 

454,800 
52,500 

134,000 

125,700 


1,200 
21,960 
150 
8,400 

- 7,945 
1,380 
52,100 


U. S. Department of Agriculture. 





for conversion. The enormous volume 
of box and crating stock consumed 
suggests that suitable waste and low 
grade material can be used for those 
items to the limit, so far as such op- 
erations may be profitable. 
Excelsior 

Excelsior is commonly made from 
18-inch bolts of fairly large - sized 
stock chiefly of basswood, aspen, cot- 
tonwood, and southern yellow pine. 
Considerable material of the proper 
species suitable for excelsior stock 
can, no doubt, be made from woods 
waste. This is particularly true of 
short clear pieces of fairly large size 
unsuited for log use. Excelsior can 
also be made from suitable sawmill 
and factory waste. It has been found 
pessible to make excelsior from 
square-edged pieces as small as 1 x 
1% x 6 inches. The utilization of 
waste by conversion into excelsior is 
limited because of the relatively few 
species from which that product is 
made. 


The Future of Waste 
Utilization 


The lumber industry is just begin- 
ning to realize the value to itself of 
research on waste utilization. Only 
recently several lumber companies 
have established research laboratories 
with staffs working mainly on waste 
utilization. Synthetic construction ma- 
terials made from non-merchantable 
species and the pressing of inferior 
softwood lumber into hard, dense, at- 
tractive building materials, as well as 
plastics, are receiving special atten- 
tion by the industry. 

The chemical use of wood cellulose 
has expanded treméndously during the 
last two decades—a period during 
which the use of logs and other sawed 
products has decreased considerably. 
This fact gives a clue to the future of 
the chemical utilization of wood. The 
conviction is growing in the lumber 


industry that its future prosperity de- 
pends much upon carrying manufac- 
ture as far as possible, thus getting 
away from the low-price level which 
is almost universally associated with 
basic materials. This will involve care- 
ful integration and will extend the in- 
dustry into the domain of chemical . 
manufacture. Research will transform 
wood into a raw material analogous 
with our conception of mineral ores 
and suitable for conversion into other 
substances and goods. Forests will be 
considered producers of cellulose, tan- 
nins, lignin, resins, etc., while their 
natural form will be less and less di- 
rectly used. Forests may be cropped 
several times in a generation and 
yield a much larger total of industrial 
material than at present. 


The amount of wood which is used 
at present for chemical conversion in 
the United States is about ten times 
smaller than the amount used for 
mechanical purposes; however, this 
amount may be easily doubled in the 
future, especially on account of the 
fact that the quality is not very im- 
portant in the case of chemical con- 
version and most wastes could be 
utilized. Some nations have made 
wood their most essential raw mate- 
rial, making up deficiencies in food, 
clothing, shelter, war essentials and 
motor fuel. We have not outgrown the 
“age of wood,” in fact, research shows 
that we are only growing into it. 


By means of utilizing wood waste 
both in a mechanical and chemical 
manner, lumber will be cheaper and 
able to compete better with other en- 
gineering materials. On the other 
hand, second growth timber and wood 
which can be considered of a low 
grade for structural purposes can be 
used to make chemically converted 
products like mineral ores. By com- 
bining forestry, chemistry and indus- 
try, we shall be able to face the future 
with no fear. 
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HE NATION’S AUTHORITY ON LUMBER AND BUILDING MATERIALS 
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Kestrictions! 


Help home owners convert wasted 
attic space into extra rooms and at 
the same time increase your own 
business. Every attic insulation job 


will conserve fuel for the nation. 


The consistent, nationwide demand 
for CAREY ROCK WOOL INSULA- 


Carey Rock Wool Bats are TION, both in peacetime and war- 
the foundation for comfort 


and “‘live-ability” in rooms time, is ample evidence of its high 


transformed from attics. 


quality, economy, and dependa- 


Instolling Carey Rock Wool bility. For further details, write the 
Bats in open attic... They 


are easily placed between 


he Sear seat. nearest Carey Branch. Dept. 11 


Carey Rock Wool Bats 
being installed between 
studs in attic to provide for 


a 36 months to pay. 
an additional room. 
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PROJECTING BAY 


It’s attractive both indoors and out—this projecting bay in the 
home that builder Victor Nurmi constructed for his family in 
Bay City, Michigan. 

And a cozy spot no matter how cold outdoors. “Our 
windows are always clear regardless of variation in tempera- 
ture,” says Mr. Nurmi—proof that Thermopane provides 
excellent insulation. To make his home snug against the cold, 
Mr. Nurmi used Thermopane throughout the house. 

Thermopane presents new Daylight Engineering oppor- 
tunities for tomorrow’s houses. It will enable the builder to 
employ exciting, larger glass areas that add appeal and 
lead to quicker sales. 


Write For Further Information And Technical Data 


The basic features of Thermopane are described at the 
right. For information on how and where to use it, sizes, 
thicknesses and other data (including Technical Data Sheets 
by Don Graf) write to Libbey-Owens‘Ford Glass Company, 
17124 Nicholas Building, Toledo 3, Ohio. 








4 


Important 
features: 


1.- INSULATING AIR SPACE is _hermetically- 
sealed at the factory. 

2. PATENTED BONDERMETIC SEAL bonds the two 
panes of glass into one unit to prevent dirt and 
moisture infiltration. ~~ 
3. CLEAR VISION because the dry air is sealed 
in to prevent frost or condensation from form- 
ing on ‘inner glass surfaces. 

4. ONLY TWO SURFACES TO CLEAN because 
glass surfaces are specially cleaned at the 
factory before the units are sealed. 





Copyright 1944, Libbey-Owens-Ford Glass Co., Toledo, Ohio 
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LIBBEY* OWENS - FORD 
a Gneat Name in GLASS 
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Here’s a problem you must face ‘‘squarely’ 


before building a modern home! 


‘THE homes you build tomorrow 
will have new standards of heat 
control, and most of them will be 
air-conditioned. 

The walls of those homes will have to 
be constructed to meet the problems 
these new factors create. 

The walls of tomorrow’s homes must 
have effective insulation. They must also 
be so constructed as to reduce moisture 


condensation within the walls to a minimum. 





INSULITE 


MINNEAPOLIS 2, MINNESOTA 





In the Approved Insulite Wall of Pro- 
tection, you get these effective safeguards: 
Double Insulation, plus Superior Bracing 
Strength, plus Protection Against Internal 
Moisture Condensation. 

The detail drawings below explain the 
reasons why architects should specify 
this method of construction. For speci- 
fications, refer to Sweets Architectural 


_ File, Section 10, or write for ‘‘Scientific 


Facts”? booklet. 





MADE EXCLUSIVELY 
FROM WOOD 


OUTSIDE THE STUDS 
Insulite Bildrite Sheathing. 
The large boards provide 
a wind-proofed, weather- 
tight wall. Bildrite Sheath- 
ing has a bracing strength 
four times that of wood 
sheathing, horizontally 
applied. Easy to saw and 
apply—goes up in a hurry. 


INSIDE THE STUDS 
Insulite Sealed Lok-Joint 
Lath, furnishes a second 
wall of insulation. The pat- 
ented “Lok-Joint” provides 
a strong, rigid plastering 
surface that prevents joints 
from opening under trowel 
pressure. Plaster bonds se- 
curely to "Lok-Joint” Lath. 


How moisture condensation & 
effectively minimized in the AP 
proved Insulite Wall of Protec 
tion. Sealed Lok-Joint Lath, with 
asphalt barrier against the studs, 
effectively retards vapor travel 
Bildrite Sheathing, being per 
meable to vapor, permits whol 
little vapor escapes to pos 
naturally towards the outside 
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PAUL BUNYAN 
GUARDIAN OF RED RIVER'S FOREST 


For thirty years, 1914 to 1944, Paul Bunyan has been the emblem of The Red River Lumber Company. His 
likeness is the company’s trademark* and his spirit has been a friendly presence in many relations with em- 
ployes, the trade and the public. Paul Bunyan will continue as the trademark and the symbol of Red River’s 


current and future activities, particularly in the administration of large tracts of virgin pine forest in the Cali- 
fornia Sierra. | 





*Paul Bunyan, as a trademark for lumber and wood products, is 
patented by The Red River Lumber Company 


THE RED RIVER LUMBER CO., 


WESTWOOD, CALIFORNIA 
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*The Mower Lbr. Co.....Charleston, W. Va. 


West Virginia Besiweets oe gee Kiln-dried, Rough or 
urfaced. 
Mills: Omar, Marmet, Cass, Colcord and Pettus, W. Va. 


*Blackwood Lbr. Co., Inc.. East LaPort, N. C. 


Manufacturers Band-Sawn spotetin Hardwood Lumber. 
Can Surface, Kiln-Dry and Resaw. 


D. D. Brown................-Elkins, W. Va. 


Mirs. Band and Circular Sawn West Virginia Appalachian 
Hlardwoods—Kiln-Drying and Planing Mill Facilities. 
Established 1880. 


The M. B. Farrin Lbr. Co... .Cincinnati, Ohio 


Kiln-Dried and Air-Dried A: og Hardwoods. ‘Cen- 
tury’ Oak ant aple Flooring. 


May Hardwood Co...........Louisville, Ky. 


Appalachian Hardwoods, Particularly Basswood, Butternut, 
Hard and Soft Maple, Oak, Poplar and Walnut. 


*Morrison, Gross & Co........Erwin, W. Va. 


Lignasan-dipped West Virginia Hardwoods. Band Mill. Dry 
Kiln and Planing Mill. 


*Kitchen Lbr. Co..............Ashland, Ky. 


Manufacturers of Appalachian Hardwoods, principally Pop- 
lar, , Maple and Beech. 


*M. E. Crisp Lbr. Co.........Welch, W. Va. 


West Virginia and Kentucky A achian Hardwoods, Oak, 
Poplar, Beech, Maple, Ash, ‘gn Chestnut and other 
hardwoods. All fa es. 


*Stearns Coal & Lbr. Co........Stearns, Ky. 
Appalachian Hardwoods, Hemlock and White Pine. 


*Cherry River Boom & Lbr. Co.. Philadelphia 


Mills, Planing Mill, Dry, Bilas at Richwood, W. Va. Spruce. 
Hemlock, Hardwoods, Flooring, Mouldings, Trim, Standard- 
ized Paneling. Mixed cars. 


*Elk River Coal & Lbr. Co..Swandale, W. Va. 


Mirs. Famous “‘Elrico”’ ae | Appalachian Poplar and Other 


ardwoods. 


Looking Ahead to the New Year 


~ All Appalachian Hardwood Companies on this page 

= send you New Year Greetings and express the hope 

that 1945 may bring a better supply situation in Appa- 

lachian woods. The firms on this page, now cooperat- 

ing on the war effort, are maintaining their standards 

during this wartime so as to be ready to deliver pre- 

rt war satisfaction to all post-war buyers of Appalachian 
Hardwoods. 


*West Virginia Lbr. Co.......Elkins, W. Va. 


West Virginia Hardwoods — Air-dried, kiln-dried. Rough. 
Dressed or Resawed. Appalachian Oak and Maple Flooring. 


*Wood-Mosaic Co., Inc.......Louisville, Ky. 


“Parkay”’ Ready-Finished Hardwood Flooring, Lumber, 
Veneers, Dimension. 


Stimson Lbr. Co..........-Owensboro, Ky. 


Successors to D. C. Stimson Lbr. Co. 
Appalachian and Northern Kentucky Hardwoods, Soft tex- 
tured Poplar and Oak, Maple, Basswood, Ash, Hemlock 

and Pine. Mills at Haddix and Madisonville, Ky. 


*McCracken & McCall, Inc... . Lexington, Ky. 


Appalachian Hardwoods POPLAR BEVEL SIDING 
Band Saw and Planing Mill at Flat Lick, Ky. 





*Tennessee-Eastman Corp...Kingsport, Tenn. 
Specializing in White Oak and Yellow Poplar from the 
famous limestone belt in the Appalachian mountains. 


*Mowbray & Robinson Lbr. Co.. Cincinnati, O. 


Mills at Combs, Ky. and West Irvine, Ky. 
Complete Line of Appalachian Hardwoods. Maple and Oak 
Flooring 


Hutton & Bourbonnais Co....Hickory, N. C. 


Soft-textured Appalachian oak, poplar, chestnut and pinus 
strobus white pine. Planing mills, dry kilns, box factory. 





*Vestal Lbr. & Mfg. Co......Knoxville, Tenn. 


All Appalachian Hardwoods—Kiln-dried and Dressed. 
Mills at Duff and Knoxville, Tenn. 


*W. M. Ritter Lbr. Co.......Columbus, Ohio 


Appalachian Hardwoods 
_ Dry Thick Oak—Boat Oak 


*Jj. B. Belcher. eeseveevevee eo . Bluefield, W. Va. 
Appalachian Hardwoods, Air or Kiln Dried. 


*Meadow River Lbr. Co.....Rainelle, W. Va. 


Manufact::"ers of West Virginia Hardwood Products. 


*Member Appalachian Hardwood Manufacturers, Inc. 
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HERE’S HOW TO GET ’EM! 


Bombard Your 
Customers with 
Free Literature 


on KIMSUL* 


Fire this barrage of hard-hitting, dynamic 
sales literature at your insulation prospects 
—and watch your business grow! 

Look at the “ammunition” KIMSUL gives 
you! ... A whole series of mailing cards 
...A campaign of illustrated form letters 
...A “stuffer” to enclose now with in- 
voices, or to mail separately to a prospect 
list . . . Another “stuffer” for selling hot- 
weather insulating later on . . . A lively 
12-page book telling KIMSUL’s story in 
a nutshell .. . Another book describing 
all ways of saving fuel. 

Mister, you can do a job with material 
like that! 

Never before in insulation history has 
any manufacturer offered dealers such a 
complete program of promotional help~< 
coupled with a mighty advertising cam- 
paign in consumer magazines. 

Write to KIMBERLY-CLARK today for full 
information about free literature, KIMSUL 
mat service, salesman’s demonstration 
book and other sales-aids ready and wait- 
ing to work for you. 








KIMBERLY-CLARK CORPORATION AL-1244 
Building Insulation Division, Neenah, Wisconsin 

Gentlemen: Please send me further information on fast-selling KIMSUL 
Insulation, Kimsut Selling Helps, and the KimsuL “Key Dealer” plan. 


Kimberk 
aa 


RESEARCH 








*KIMSUL (trade-mark) means Kimberly-Clark Insulat 





AMERICAN LUMBERMAN, December 23, 1944 








3 





Looking Ahead to Home Building 















































OMES will be built again — and millions of Amer- 
icans will want dependable, permanent protection 


from wind and moisture in their new homes. 


They can’t see the rips and tears in flimsy building paper 
— they can’t look through a wall after it’s built — BUT 
— they have seen SISALKRAFT used on their war jobs 


This HAPPENED to FLIMSY PAPER —on shipments to fighting fronts. 


This is a photograph of ordinary buildin 
paper after a few years in service. The sid- 
ing had, of course, been removed. 


They know it resists tearing—shuts out wind and weather! 


é oF = aig : They know that — at little added cost — they can have 
2 SISALKRAFT over the sheathing, as flashing around win- 
dow and door openings, under floors to shut out moisture 


and dust and under the roofing. 





They know that building paper can't be replaced, once 





the home is built, without a “major operation” on the 
It’s Nearly Impossible with 


SISALKRAFT —— 
aoe on yf 8 resists wasn and yng J 2 , 
s sne es em tw = = - - 
en er agony apiece peed medias pAb They are going to use tear-resistant, water-and-wind-proof 


pares. SISALKRAFT provides an unbroken 


arrier that shuts out wind, moisture and dust SISALKRAFT. GZ 


— and resists rot! 


Look ahead — and plan ahead — for great- 
er home comfort — with SISALKRAFT. 
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WITH BEST WISHES 


. to our many friends and customers throughout 
America, our best wishes and sincere greetings for the 


Holiday season. 


We send, too, a personal word of gratitude to each of 
you for your splendid co-operation under necessary 
wartime limitation orders . . . your heartening patience 


with wartime difficulties. 


And as the war horizons brighten, our one aim is to 


give you ever better service on your every order for 





soft-textured Ponderosa Pine, special pine products, 
and other West Coast woods in which we specialize. We 


are looking ahead to that time when we can ship all 


YYy you want, wherever and whenever you want it. 


WE SPECIALIZE in Cut Stock, Glued-Up Stock, 
Ladder Stock—rough and run to pattern—IN FACT 
ANYTHING MADE FROM WESTERN LUMBER. 


REMEMBER, TOO 
-WE WHOLESALE 


HEMLOCK 
DOUGLAS FIR 
SITKA SPRUCE 
PORT ORFORD CEDAR 
Pine Saw Mills © Dry Kilns @) Planing Mill—Canby, Calif. 


Box Shook Factory—Alturas, Calif. 
Moulding Factory @ Glue-Up Department—Klamath Falls, Ore. 





Manufacturers and Wholesalers 1635 Dierks Bldg., Kansas City 6,Mo., Victor 4143 When making inquiry, please include priority 
Member of Western Pine Ass‘n., National Wooden Box Ass‘n., Ponderosa Pine Woodwork, age = City Fg all correspondence 


National-American Wholesale Lumber Ass‘n. 


WEST COAST OFFICE: 908 PORTER BUILDING ¢ PORTLAND 4, OREGON 
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Quality... 
Service .... 
Satisfaction .. . 


Ford Mouldings are accurately 


formed and uniform in quality. 
No. K-109 - > 


Immediate shipment of quality- 


3. 


No.791-5S 3 guaranteed Ford Stainless Steel 





edgings, overlap and insert nos- 





ings, wallboard sections, tee mould- No. 0-152 
ings, channels, coves, angles, snap- 
No. N-75 Ne on mouldings. Also preformed 


Vas stainless steel sink rims of channels, 





—_ No.620-SS straight face nosings, and edgings. 


No.M-130 — 55 Write for Catalog Today! 


— | 
1) ed oe 





Other dealers are using Ford Stain- 
less Steel mouldings to increase 
No.¥5 sales of wallboard, decorative tile 
board, plywood, floor coverings, 
kitchen, bathroom and store mod- _ 
ernizing jobs. Put in a stock and : . No. Q-173 
cash in on the sales building quali- > 

ties of Ford Stainless Steel mould- 

ings. 











= 











Ford Aluminum Mouldings will 
again be available as soon as be 
restrictions are lifted. eS No. 256-S 
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Research in Housing Costs 


No one, in or out of the building industry, will 
argue against the desirability of reducing the cost 
of building houses. No one in the industry ever 
has argued against that need. On the contrary, 
building material manufacturers, building mate- 
rial dealers and contractors, under the spur of 
competition, have devoted 150 years of unremit- 
ting effort to providing better houses at the lowest 
cost consistent with fair reward for their efforts. 
The results of these efforts are tangible and 
laudable. 

Every element of the house building industry is 
making intensive studies directed to reducing the 
cost of postwar operations. Because the industry 
for a century and a half has continuously im- 
proved materials, and methods of distribution 
and assembly, and continuously increased housing 
values and comforts, it can be relied on to make 
physical and economic advances consistent with 
those of other industries in the postwar periods. 

In spite of this, and there is ample evidence to 
substantiate all of it, there is now pending in 
Washington the Kilgore Housing Research Bill, 
which proposes to set up an agency at an annual 
cost of twenty-five million dollars to conduct re- 
search in housing methods and costs. Assuming 
that there is room for reduction in house building 
costs, and no one knows it better than the house 
building industry, it seems illogical to start reduc- 
ing costs by saddling the taxpayers with a twenty- 
million-dollar millstone for the operation of an 
agency that at best could not hope to accomplish 
more than a definition of well known conditions 
and a duplication of work already under way in 
dozens of private and semi-public research in- 
stitutions staffed by experienced and thoroughly 
competent industry men. 

However, the Kilgore Bill is not lacking in sup- 
port, if we correctly interpret the purpose of 
Bulletin No. 2, “‘Housing Costs,’’ recently issued 
by the National Housing Agency. This sets forth 
a number of facts well known to everybody in 
the housing industry. It criticizes manufacturers 
of materials for developing little more than costly 
substitutes and failing to come up with multi- 
purpose materials that will simplify wall construc- 
tion. It criticizes distribution methods as being 
too costly compared with the general level of dis- 
tribution costs while failing to prove the point 
and offering nothing better. It criticizes construc- 
tion methods, charging that they have failed to 
keep pace with modern production advances. 
These criticisms, of course, are unjustified. 

Pointing at the manufacturers the bulletin 
enumerates |4 skins necessary in the construction 
of outside walls. It overlooks the fact that while 
these 14 skins can be used, and very often are 
used, materials have been developed that provide 
excellent construction with five skins. 

Aiming at the distributive branch of the house 
building industry the Bulletin points out that the 
cost of retailing materials for a house, including 
transportation and profits, amounts to 12 percent 
of the total cost of the house. It fails to mention 
retail costs in other industries. We would like 
to mention one for the sake of at least one com- 
parison. The cost of retailing an automobile 
varies from 31 to 3914 percent, and for what we 
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believe to be good, sufficient and economical 
reasons. The comparison, however, does not 
make the retail distribution cost of building mate- 
rials look bad. In spite of that, however, we in 
the industry know that there are distribution 
problems which must be corrected, and are being 
studied with every likelihood that they will be 
corrected. 

Condemning assembly methods on the grounds 
that house building is still a handicraft process, 
the great advances in factory fabricated materials 
are not mentioned. The bulletin remarks that 
most of the reductions in the costs of building a 
house were obtained by reducing the size of the 
house. That is a half truth. There have been 
reductions in the average size of the American 
family, which has made it possible to house a 
family in somewhat less space. But, the great 
reason for reduction in size has been the develop- 
ment of improved materials and mechanical 
equipment which have made more economical 
and compact design possible. 

The bulletin takes a pointed slap at anil 
exteriors, claiming that increases in the use of 
wood exteriors has cheapened houses. That is 
contrary to the experience of everyone in the 
house building industry, and completely over- 
looks the fact that wood houses, given reasonable 
care, provide comfortable housing for a century 
or more. 

The bulletin is full of inconsistencies and unten- 
able conclusions. It recommends that reduction 
in housing costs ‘‘will come from increasing pro- 
ductivity throughout the production and distribu- 
tion of houses and their component parts by 
developing and introducing new materials and 
methods.” That is exactly what the best talent 
in the building industry has been engaged in 
doing ever since there was a building industry 
in this country ,and there is no need to spend 
twenty-five million dollars a year on a new gov- 
ernment bureau to duplicate a job that is being 
handled expertly. 

The most definite recommendation for reduc- 
ing costs with new materials is through the devel- 
opment of a material “which would permit the 
economical moulding by mass production meth- 
ods of a monolithic, self-supporting, wall panel 
containing all of the characteristics which are 
essential in the exterior and interior walls of a 
house.” 

If such a. material is desirable and can be pro- 
duced we submit that there is nothing in the 
record of government housing, from either a 
physical or an economic standpoint, to indicate 
that a government bureau can develop it or 
market it. 

The housing industry knows its problems, is 
attacking them vigorously and intelligently as it 
always has, owes no apologies to anyone, and 
does not need a government bureau. 
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S A RESULT of recent develop- 
ments in dry wall construction, 
there is arising a general insistence 
that walls and ceilings be constructed 
of crackproof materials. Inevitably, this 
will be reflected in your repair and moderni- 
zation business. 


Upson Panels, designed specifically to cover cracked 
plaster with a permanent crackproof ceiling of endur- 
ing beauty, put you in a position to open up a good 
volume of new and profitable business. For~infor- 
mation, write The Upson Company, Lockport, N. Y. 


Upson Quality Products Are Easily Identified By The Famous Blue-Center 


PACEMAKER IN 











An Upson ceiling comple- 
ments and enhances beauty 
of thelibrary inthe Lancaster, 
Ohio, home of Robert Geisy, 


nationally known lumberman. 
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Manufacturers & 
Retailers Aim 
Specific Programs at 
Research & Promotion 


A 


lumber retailers and lumber manufacturers in the 
promotion of their product was laid at a joint meet- 
ing which was part of the National Lumber Manufac- 
turers Association conference in Chicago, Dec: 11-13. 
The meeting itself is reported elsewhere on these pages. 
Crux of the matter was a two-fold program presented 
by “Cotton” Northup before this meeting.. Part of it was 
the program of the National Retail Lumber Dealers 
Association, already approved and being implemented 
through the various federated state and regional retail 
lumber associations. The remainder was presented as 
recommendations to the manufacturers, as a program 
they might like to undertake; and before the conference 
closed this latter group had appropriated $25,000 to 
breathe life into the newborn idea. 


Under “General Suggestions” to the lumber manufac- 
turers the retailers proposed that they (1) Tell a “Good 
Lumber” story to consumers. Tell it through consumer 
magazines, and stress beauty and warmth of lumber vs, 
cold impersonal materials such as steel. (2) Establish 
a research program for scientific wood construction and 
make the information available to new mechanics that 
are entering the field daily. (3) Get back to manufac- 
turing good lumber to yard specifications and selling 
through proper channels of distribution. (4) Retain and 
promote building code activities, and prepare a manual 
giving retail dealers the facts on what to look for in 
local building codes. (5) Participate in retail conven- 
tions with representation competent to tell the latest 
story in respect to lumber. 


More specifically the retailers suggested some “Dealer 
Helps” which the manufacturers might undertake to the 
benefit of the entire industry. These were as follows: 
(1) A series of lumber movie shorts on such subjects 
as the principles of good wood construction; moderniza- 
tion and repair; farm buildings; wood exteriors; wood 
interiors; home and farm accessories, to be used in local 
promotion programs and in the Home Planner’s Institute 
units in all parts of the Nation. (2) Consumer literature 
on many of these same subjects for distribution through 
retail yards. (3) Standardization of lumber literature 
so that it could be compiled in a binder into a volume 
of real value to dealers. (4) An aid to training retail 
yard personnel such as a modernized version of the lum- 
ber dealer correspondence course published years ago by 
NLMA. (5) Consumer research intensively and intelli- 
gently done, on homebuilding modernization and farm 
building; creates interest in the use of wood products 
as well as determines public preferences. 


ie KEYSTONE to great unity of purpose between 


Retailers’ Program 


As an idea of something that had already been started, 
the retail association, through Mr. Northup, outlined its 
program of action for the coming months. According to 
the retail secretary, all of these services instituted by 
the National are to be available to dealers through their 
state and regional retail lumber dealer associations (see 
chart of organization). 

1. Home Planners’ Institute. The NRLDA has assumed 
sponsorship of this program and is preparing a manual 
of operation and source material for lecture programs 
dealing with all aspects of homebuilding, for use in local 
communities everywhere. 

2. Cut and Mat Service. Through the federated asso- 
ciations dealers will be able to secure cuts and mats and 
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a series of local advertising helps, the first clip sheet of 
which will be released in January. 


3. Home Magazine. To be sent to consumers with the 
compliments of various dealers, through mailing lists 
of prospects provided by dealers. 


4. Management Manual. Ten basic points of good yard 
management are being compiled as an adjunct to the 
job of better preparing retail yards for the postwar 
period. 


5. Personnel Training. An educational program for 
retail yard personnel is being considered. 

6. Public Relations. A staff (headed by Paul Watson, 
formerly of the AMERICAN LUMBERMAN) has been 
acquired to acquaint the ultimate consumer with the 
services available from retail lumber dealers. Press and 
radio will be employed. Data files of accurate informa- 
tion on the building industry are being set up for the 
use of editors. 


All of these things—in addition to those functions and 
services listed on the organization chart, are to be avail- 
able to retailers, to help them build their businesses in 
their communities, and to help the lumber manufac- 
turer by strengthening his organization at its point of 
contact with the ultimate consumer of his product. 


National Lumber 
Manufacturers Meet 
in Chicago 


A program of co-operation with the 
retail end of the business, and an ap- 
propriation of $25,000 to back it up 
were outgrowths of the National 
Lumber Manufacturers Association 
meetings in Chicago, Dec. 11 to 13, 
inclusive. Through all of the meet- 
ings ran an undercurrent of the need 
for intensive research and promotion 
devoted to lumber. 

The three-day period was filled with 
committee meetings, and _ general 
meetings to which all were invited. 
The Monday morning open meeting 
was devoted to building codes, trade 
promotion, technical service and dealer 
cooperation. The afternoon confer- 
ence was a combination meeting which 
included most of the officers of the 
National Retail Lumber Dealers As- 
sociation. It was at this gathering 
that H. R. Northup, secretary of the 
retail group, outlined the program 
that the retailers have set as their 
goal, and also made some specific sug- 
gestions (for the manufacturers’ con- 
sideration) for a co-operative plan to 
be undertaken by the manufacturing 
group. For the implementation of 
this suggested program $25,000 was 
later allocated by the manufacturers. 

An open meeting of the Committee 
on Public Relations of the AFPI was 
staged Tuesday morning with an im- 
pressive array of press notices and 
write-ups concerning the lumber in- 
dustry on display. The program of 
the AFPI—its service to educators 
and editors, and in planning radio 
broadcasts and motion picture shorts 
was outlined graphically. 

Pulp and paper men met Tuesday 
afternoon, and trustees and stockhold- 
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Geo. T. Gerlinger 
NLMA president 





Harry G. Uhl 
Teco president 











Lumber 





Arizona Retail Lumber & Builders Supply Association, Lumber Merchants Association of Northern California, Southern 
California Retail Lumber Association, Carolina Lumber & Building Supply Association, Inc., Lumber Trade Associa- 
tion of Cook County, Florida Lumber & Millwork Association, Georgia Lumber & Supply Dealers Council, Illinois 

& Material Dealers Association, Inc., Indiana Lumber & Builders Supply Association, Intermountain Lumber 
Dealers Association, Kentucky Retail Lumber Dealers Association, Louisiana Building Material Dealers Association, 
Michigan Retail Lumber Dealers Association, Middle Atlantic Lumbermen’s Association, Mississippi Retail Lumber 
Dealers Association, Montana Retail Lumbermen’s Association, Mountain States Lumber Dealers Association, Nebraska 
Lumber Merchants Association, New Jersey Lumbermen’s Association, Northeastern Retail Lumbermen’s Association, 
Northwestern Lumbermen’s Association, Ohio Association of Retail Lumber Dealers, Lumber Dealers Association of 
Western Pennsylvania, Southwestern Lumbermen’s Association, Tennessee Lumber, Millwork & Supply Dealers Asso- 
ciation, Lumbermen’s Association of Texas, Virginia Building Material Association, West Virginia Lumber & Builders 
Supply Dealers Association, Western Retail Lumbermen’s Association, Wisconsin Retail Lumbermen’s Association. 























LEGISLATION . 


OBJECTIVE: 


To consult with the 
Congress and its Com- 
mittees in respect to re- 
quired, prospective, and 
present laws affecting 
the industry. 

To follow and report 
the status and content of 
Legislation before Con- 
gress which affects the 
business welfare of the 
retail lumber dealer. 





GOVERNMENT 
RELATIONS 


OBJECTIVE: 


To consult and cooper- 
ate with all peacetime 
and war agencies of the 
Federal Government, 
whose rules, regulations, 
and actions may in any 
manner concern the busi- 
ness welfare of the re- 
tail lumber dealer. 


TRADE PROMOTION 


OBJECTIVE: 


To report and develop 
facts and projects of 
value to State and Re- 
gional Associations and 
their dealer membership 
which will assist the in- 
dividual retail yard in 
becoming in fact ‘“‘Build- 
“—5 Headquarters’ in 
each community. For 
Example: dealer adver- 
tising service, consumer 
contact media. 


BUILDING AND 
GENERAL INDUSTRY 
RELATIONS 

OBJECTIVE: 


To maintain close rela- 
tions with trade associa- 
tions and other organ- 
ized groups in the Build- 
ing Industry and to par- 
ticipate in all organized 
Building Indust effort 
to improve, develop, and 
stimulate the general 
construction market. 

Relations with trade 
associations in general 
industry field on matters 
of mutual interest. 


PUBLIC RELATIONS 


OBJECTIVE: 


To acquaint the citi- 
zens of every community 
with the fact that the re- 
tail lumber dealer has at 
his command the serv- 
ices, facilities, and mate- 
rials essential to con- 
struction in the residen- 
tial, agricultural, indus- 
trial, commercial, and 
public fields as well as 
the fields of maintenance, 
repair, and moderniza- 
tion. 








ers of NLMA and AFPI gathered 
Wednesday morning. The closing 
general meeting was led by C. A. 
Bruce and featured Carl] Rishell’s re- 
port on the activity of the Teco labor- 
atory and the Research and Product 
Development committee. Research 
pointing toward increased utilization 
of trees and wood and dimensional 
stability and a study encouraging co- 
ordination of research efforts of other 
organizations were recommended, An 
appropriation of $5,000 was made to 
carry on the research coordination 
work of Mr. Rishell. 


George T. Gerlinger, Portland, 
OREGON, was re-elected president of 
the National Lumber Manufacturers 
Association and empowered to ap- 
point, if required, an acting executive 
officer of the association. Mr. Ger- 
linger was also elected chairman of 
the board of trustees of American 
Forest Products Industries, Inc., 
whose annual meetings were held con- 
currently as were those of the Timber 
Engineering Company. 

Six vice-presidents of the National 
Lumber Manufacturers Association 
were re-elected. They were: first vice- 
president, L. O. Griffith; vice-presi- 
dent and treasurer, W. M. Ritter; and 
regional vice-presidents, A. J. Voye 
for Western Pine, Dean Johnson for 
West Coast Lumbermen’s Association, 
W. B. McNeal for Southern Pine, and 
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C. A. Rishell 
Vice-pres., AFPI 


R. G. Kimball 


Vice-pres., Teco 


C. Arthur Bruce for Southern Hard- 
woods. 

The by-laws of AFPI were revised 
to streamline its organizational struc- 
ture. The board of directors was elim- 
inated and its powers delegated to an 
executive committee comprising the 
chairman, three vice-chairmen, and 
the treasurer. Under this new frame- 
work, the following officers, in addi- 
tion to Chairman Gerlinger, were 
elected: vice-chairman for public rela- 
tions, Corydon Wagner; vice-chair- 
man for research and product devel- 
opment, C. Arthur Bruce; vice-chair- 
man for general activities, P. V. 
Eames; treasurer, W. M. Ritter; sec- 
retary, Henry Bahr; vice-president in 
charge of public relations, Charles R. 


French; vice-president in charge of 
research and product development, 
Carl A. Rishell. Chairman Gerlinger 
was authorized, if necessary, to ap- 
point an acting manager. 


New members of the Board of Di- 
rectors include J. B. Veach, Bemis 
Hardwood Lumber Co., Robinsville, 
N. C., and Emmet Vaughn, Vestal 
Lumber Co., Knoxville, Tenn., repre- 
senting the Appalachian district; John 
L. Roe, Cummer Sons Cypress Co., 
Jacksonville, Fla., representing the 
Southern Cypress Association. 


A. J. Glassow became chairman of 
the building code and trade promotion 
committee, and W. T. Murray and C. 
A. Bruce will be new members of that 
committee. S. R. Black goes on the 
public information committee. 

Three vice-presidents were named 
to co-ordinate this work with the fore- 
going vice-chairmen. Two of these 
latter are C. R. French and C. A. 
Rishell of the Washington staff of 
A. F. P. I. A third vice-president is 
still to be named. 

Teco Engineering Co. elected George 
W. Dulany, Jr., of Clinton, Iowa, as 
chairman of the board; Harry G. Uhl, 
Washington, D. C., president; L. O. 
Tayler, Minneapolis, vice-president; 
Richard G. Kimbell, Washington, D. 
C., vice-president; W. M. Ritter, treas- 
urer, and James H. Carry, Washing- 
ton, D. C., secretary. 
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Attractive headquarters of the 
Miller Lumber Co., Kalamazoo, 
Mich., the firm with a two mil- 
lion dollar annual volume. 


















the retail lumberman should be ~ 


H BELIEVES, for example, that 


primarily a contractor or builder 
—that the handling and selling of 
lumber and materials is secondary to 
this main function. He believes, also, 
that the lumber yard should be either 
a small “personal service” business or 
a large “capital investment” business. 
He is convinced that the medium- 
sized establishment is not necessary 
in a logical distribution system. 
These views, of course, will encoun- 
ter strenuous opposition in many 
quarters. They are not advocated by 
AMERICAN LUMBERMAN, but are 
presented here merely as a matter of 
interest. . 
A brief sketch of Mr. Miller’s busi- 
ness background might show how he 


formed his convictions. Some years 
ago he started as a contractor and 
builder. His business grew and he 
was using tremendous quantities of 
lumber. Then he started a lumber 
yard so he would always have an in- 
ventory of boards and dimension on 
hand—and so he could buy them at 
wholesale prices. 

At first his new yard did not pro- 
mote the sale of lumber at retail. 
Soon, however, a certain amount of 
cash and carry business began to de- 
velop of its own accord. After a pe- 
riod of ups and downs, selling effort 





important 


Over-the-counter selling is~ an 

factor in the Miller Lumber Co. merchan- 

dise displays, such as the paint brush rack 
pictured here, insure rapid turnover. 
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was added and the volume grew ac- 
cordingly. Mr. Miller eventually 
expanded his yard and built a large 
salesroom stocked with housewares 
and “over-the-counter” merchandise. 
Sales in this department have grown 
terrifically and now form an impor- 
tant part of the business. 

The Miller Lumber Co. is now in the 
wholesale business. Its total invest- 
ment in land, buildings and equipment 
is nearly $700,000. The annual sales 
volume approximates two million dol- 
lars—divided about equally between 
wholesale and retail sales. Most of 
this expansion has occurred in the 
last ten-years. Verily, Mr. Miller has 
experimented his way to success. 

He believes that a man engaged 
primarily in home building can oper- 
ate profitably a lumber yard and 
counter type sales room. Such a busi- 
ness, he says, requires a compara- 
tively small original investment but 
will yield big net profits because the 
man is selling not only materials but 
also a “personal building service.” 

According to Miller, a big yard with 
a large “capital investment” should 
be in the wholesale business. A ten 
percent annual return on the invest- 
ment is sufficient to insure profitable 
operation. This can be accomplished 
through the sale of lumber and ma- 


_terials alone—provided that a big 


volume is maintained. 
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OSTWAR construction cost trends 

will affect the speed of construc- 
tion revival. The shift from gov- 
ernment controlled. prices to prices 
determined in a free market seems 
destined to be accompanied by some 
confusion, whenever and however the 
change is brought about. When gen- 
erally stable construction cost levels 
are reached after the period of con- 
fusion, the relationship of construc- 
tion costs to the levels of commodity 
prices and living costs may determine 
in great measure the volume of post- 
war construction. 

The program that will be adopted 
for relaxation of price and production 
controls, the behavior of prices of 
commodities in general and construc- 
tion materials, and the trend of wage 
scales will be of major importance in 
the period of transition to a peace- 
time economy. It is, of course, im- 
portant that postwar inflation be 
avoided if possible, and that in any 
case the period of price confusion be 
reduced to a minimum. 

Price behavior during and after 
World War I indicates the nature of 
the postwar inflation threat, and the 
consequences of postwar inflation. It 
may even point out courses of action 
tending to minimize the development 
of the kinds of troubles that plagued 
the national economy in 1920 and 
1921. 

Chart I shows how prices of all 
commodities, prices of building mate- 
rials, and construction costs rose to a 
peak in 1920. Price controls in World 
War I had been none too effective. 
They were lifted immediately after 
the Armistice. After a short period of 
hesitation, based to a considerable ex- 
tent on fears of falling prices, con- 
struction and other civilian activities 
began to rise, creating demands for 
raw materials and fabricated goods 
far in excess of supplies. 

Widespread rumors of shortages, 
exaggerated by pyramiding of orders 
and uncorrected by complete up-to- 

This article was authored by Thomas 
S. Holden, president, F. W. Dodge Corp., 


who also prepared the accompanying 
graphs. 


WAR AND POSTWAR 


What About 


POSTWAR HOUSING PRICES? 
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date statistics on inventories and pro- 
duction, caused prices to skyrocket. 
As materials and consumer goods be- 
gan at catch up with demand, dupli- 
cated and triplicated orders began to 
be cancelled and the bottom dropped 
out of prices. The revival of general 
business and construction was set 
back approximately two years. 

The wholesale price index for all 
commodities dropped 55 percent be- 
tween May 1920 and January 1922. 
Average building material prices 
dropped 48 percent in the sixteen 
months from April 1920 to August 
1921. 

Business declines inevitably accom- 
panied price declines. As between the 
years 1920 and 1921 the physical vol- 
ume of production declined 23 per- 
cent, net earnings of business dropped 
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46 percent, national income (unad- 
justed for price changes) declined 17 
percent. Unemployment reached dis- 
tressing proportions, though no over- 
all statistics were gathered at the 
time to measure its magnitude. Con- 
struction contracts awarded in twen- 
ty-seven northeastern states dropped 
from a total of $3,159,886,000 in the 
twelve months ending June 30, 1920 
—the period of early postwar revival 
—to $2,067,332,000 in the succeeding 
twelve months—the low period of the 
deflationary depression. 

Other significant facts about the 
period following World War I, as re- 
flected in the Chart I, are these: Price 
confusion persisted through the 
greater part of four years, 1919-1922. 
From 1923 on, prices and construc- 
tion costs were relatively stable, per- 
mitting not only a full recovery of 
construction activity and _ general 
business, but leading to a great eco- 
nomic expansion from 1925 through 
1929. Construction costs were stabi- 
lized on a higher level, relative to the 
prewar period, than were general 
commodity prices; in spite of this, 
construction volume was larger than 








CHART Il 


in any other peacetime period in the 
country’s history. 

The construction cost index was 
lower than the building material price 
index from 1913 until 1923, and con- 
tinued higher than the material price 
index through the period of price sta- 
bility. This was due to the fact that 
hourly wages in the building trades 
lagged behind material prices in the 
earlier period but rose to high levels, 
relative to prewar, in the later period 
of high construction volume. 

During the seven years of price 
stability, the index for all commodi- 
ties averaged about 45 percent over 
the prewar year 1914. Construction 
costs averaged nearly 105 percent 
over 1914. A new price level was es- 
tablished, and a new relationship be- 
tween construction costs and prices 
of commodities in general. 

Between the present situation and 
the World War I situation there are 
some ‘striking similarities and some 
important differences. The two peri- 
ods are similar in these respects: 

First, wartime spending by govern- 
ment has spread purchasing power 


widely, increased savings and the vol- 


PERCENTAGE INCREASES — CONSTRUCTION COSTS AND PRICES 


(JULY 1944 OVER YEAR 1939) 





ume of money in circulation, and 
widened the potentialities of credit. 

Second, government debt has in- 
creased, and in enormously greater 
amount this time. (It is pertinent to 
observe that! debt, including govern- 
ment debt, can be more easily carried 
with cheap dollars, meaning a high 
price level, than with dear dollars at 
a deflated price level.) 

Third, wartime limitations on ci- 
vilian construction ana on production 
of civilian goods generally have built 
up enormous potential demands. 

These factors appear to point to 
rising prices after present controls 
are relaxed or cease to be effective, 
and to a generally higher price level 
for the postwar period, as compared 
with prewar. 

However, there are some major 
differences between the present period 
and the World War I period. 

Price controls have been much 
more effective this time (see Chart 
I). Business executives and people 
generally are more keenly aware of 
the dangers of rapidly rising prices 
than they were twenty-five years ago. 


(Continued on page 42) 
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Frank Jones, who believes firmly in package selling of homes, checks a point in his 
idea book. This volume contains information on many phases of selling and is com- 
posed largely of clippings from American Lumberman. 


ply Co., Fort Wayne, Ind., is mak- 

ing sane and practical postwar 

plans. John Suelzer, head of the 
firm, and Frank Jones of the sales 
department have definite, down-to- 
earth ideas about building and pack- 
age selling of homes. 

According to Frank Jones the whole 
program of planning, selling and 
building houses can be pictured as a 
wheel. As the key man in the set-up, 
as the spearhead of sales effort, the 
lumber dealer should be represented 
as the hub of that wheel. He cannot, 
however, occupy that central control- 
ling position unless he is equipped for 
complete package selling or actual 
building. 

This yard’s postwar plans call for 
the establishment of a separate de- 
partment for the selling of homes, 
complete. This will mean, from the 
first contact with the prospect until 
the key is turned over to him, that 
the entire house will be built accord- 
ing to plans properly prepared and 
supervised by the dealer. 

In the past, along with many. other 
lumber dealers, the Fort Wayne Build- 
ers’ Supply Co. has provided free serv- 
ices such as financing, free plans, 


T FORT WAYNE Builders’ Sup- 


free supervision to a large degree, and 


a host of other free services, as well 
as selling 70 percent of the materials 
going to make up a home. Yet they 
have had no control over these fac- 
tors—unless the contractor defaulted 
on some part of his contract, and the 
dealer stepped in and completed the 
contract to prevent loss of money as 
well as prestige in the community. 

In a number of cases the company 
had to depend on contractors and car- 


20° 


penters, who are not salesmen, for a 
large share of its sales. If such men 
lost the sale of a home it went to a 
competitive contractor who would buy 
his lumber from a competing yard. 
The free service given by the dealer 
to the contractor to help him sell the 
job was lost. This loss was part of 
the cost of doing business and was 
paid for by the customers that the 
dealer did sell. 

The planning and operation of the 
new “package selling department” 
will be in charge of a sales engineer 
who will have complete supervision of 
all of its phases. He must be a good 
salesman and “closer.” 

The plans, at the present time, call 
for the company draftsman to do the 
architectural drawing. The present 
estimator can add the necessary esti- 
mating to his other duties until such 
time as increasing volume calls for 
expansion of the department. Most of 
the needed personnel is already in the 
firm, and the package selling depart- 
ment could probably be started with 
the addition of only a stenographer. 

Before package selling is actually 


started, Mr. Jones plans to have all 


the forms necessary for the success- 
ful operation of the department 
planned out in detail for efficient oper- 
ation. The printed forms will enable 
them to visualize and control each 


job step by step—and show the cost ~ 


of the job as it progresses. 

It is not the company’s intention to 
compete with its contractor and car- 
penter customers. There is nothing in 
the plan that would keep them from 
bidding- independently on a job. They 
must be sold on the idea that they 
will be able to take more contracts 


“lhe “ul 
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A Fort Wayne dealer sees 

the home building picture as 

a wheel —with the dealer at 
the center 


without the selling, time of financ- 

ing, and other time-consuming serv- 

ices on their part. 

The advantages of working with the 
dealer that must be carefully and con- 
scientiously explained to the contrac- 
tors are as follows: 

1. Less work securing the contract in 
the first place. 

2. No subcontractors to worry about. 

3. He only has his own part of the 
contract to perform. 

4. Does not have to finance the sub- 
contractors on the job. 

5. No future responsibility for the 
subcontractors’ work after his part 
of the contract is fulfilled. 

6. Jobs in some cases just handed to 
him without competition. 

The plumber, heating contractor, 
and other subcontractors will be han- 
dled in the same way and this would 
also apply to them. More than likely 
it will eventuate in better relations 
and mutual advantages. 

Past experience has taught this 
firm a few of the factors that selling 
the complete home involves. 

They intend to prepare plans of 
popular types of small homes and use 
them as stock plans. All estimates will 
be properly recorded and used as a base 
estimate for any changes the prospect 
may have in mind. Any plan not in 
the stock designs, but in which a pros- 
pect is interested, will be properly 
drawn out and estimated. If not sold, 
it will be used as a stock plan. In 
this way they will build up a file of 
preferred homes with prices and lists 
of material ready for streamlined sell- 
ing. 

It is the company’s intention to han- 
dle all the details of financing unless 
the prospect has the cash. In this 
way they are in a key position to sell 
all the materials they handle sych as 
roofing, paint, hardware and special- 
ties. In the past some lumber dealers 
who did not control the entire sale and 
financing were called upon to furnish 
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lumber and millwork only; they lost 
this extra business. 

In the past the dealer extended a 
large share of free services. In a 
plan of this kind it can be worked out 
to include a charge for plans, financ- 
ing, supervision and service. It is 
only good business that services of 
this kind carry a profit to the dealer 
furnishing them. 

The company will stress the right 
plan, the right cost, the right loca- 
tion and the right materials, in its 
sales talks and advertising. This will 
be assured through a properly pre- 
pared analysis sheet for each prospect. 

The yard desires to establish itself 
locally as the unquestioned headquar- 
ters for home building. They have 
lumber stocks, a mill, building sup- 
plies, roofing, paint and hardware de- 
partments. By bringing all these de- 
partments into the profit picture, they 
anticipate not only increased sales and 
profit, but the proper control over the 
use of these products to assure that 
customers are satisfied. 

The customer is going to be a sat- 
isfied and happy home owner if the 
dealer estimates the job complete 
with no “extras”, which are a con- 
stant source of dissatisfaction. 

“We intend to keep in mind,” says 
Mr. Jones, “what is best for the cus- 
tomer and endeavor to keep the cost 
of his new home within the limits of 
good merchandising practice, based 
upon the proper ratio of his income to 
the amount he can safely spend.” 

That, in brief, is the postwar plan 
of this lumber yard to increase sales 
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and assure profits. They expect the 

following advantages to result when 

this plan of operation is effected: 

1. A large amount of free service 
will be eliminated. 





. A larger unit sale will result with 
not much of an increase in over- 
head. 

3. The firm expects to be headquar- 
ters for home building. 

4. New contractor business will be 
attracted to the company. 

John Suelzer, while agreeing with 
this package selling plan, is project- 
ing his thinking even further into the 
future—seeking greater efficiency in 
home construction. He is firmly con- 
vinced that building costs are too 
high, and he is interested in the 
modular method of planning as a cor- 
rection for this evil. 

“There is a duplication of super- 
visory duties,” says Mr. Suelzer, “in 
the average construction job. To a 
certain extent at least, architects, con- 
tractors and subcontractors all super- 
vise parts of the building. They all 
receive fees for such jurisdiction.” 

He points outs that if 50 houses, all 
more or less standardized, were un- 
der construction simultaneously, one 
trained man could supervise all of the 
jobs. All of the lumber and materials 
could be precut at the yard. The labor 
could be divided into crews: One to 
erect the framework, one to apply 
roofing, etc. These crews could be 
kept moving from job to job. 

This large-scale production method 


. should result in notable savings, be- 


lieves Mr. Suelzer.’ It could be used 
in speculative building; or it could 
be used to erect homes already sold 
as package units—provided that the 
volume of business was sufficient. 









Pen Type Milking Barn 


Indorsed by USDA—Expected to be the solution to small 


family farm problems 


by J. F. Schaffhausen 


HE WAY DAIRY herds are man- 
aged in southern California would 
discourage the most energetic 

barn equipment or material salesman 
who has been selling the eastern dairy 
market. Down there cows are kept in 
an open corral and allowed to walk 
around as they please. A central tank 
provides water for the herd and 
roughage is fed from raised wooden 
mangers and hay racks. These line 
one side of the corral, making it easy 
to feed from the bed of a truck. 
Manure from this corral is only re- 
moved when necessary. 

At milking time small groups of 
cows are led in relays into a compact 
sanitary stall barn. Here they are 
fed concentrates while udders are 
washed and they are milked. After 
each batch of cows is milked, the 
manure is cleaned out of this milking 
barn and the floors are washed down. 
Almost all of the 82,906,824 gal. of 
milk produced by the 77,888 cows in 
Los Angeles County (1940 census) 
was made under this type of manage- 
ment. . 

Just as California borrowed the 
idea from the New Zealanders, farm- 
ers in other parts of our country have 
been adapting it to the needs of their 
climate. In effect, they boarded up 
the sides of the corral and put hay 
storage and a roof over it. This pro- 
vided protection for the animals dur- 
ing cold and bad weather when they 








































could not be in pasture. The milking 
barn was attached to this pen or 
lounging barn to save steps at milk- 
ing time. 

This type of barn has been in the 
news for years from Arkansas to the 
Dakotas and as far east as New York. 
Small farmers who felt the pinch of 
low milk prices, small output and 
high cost labor have pioneered it. 
Their efforts have brought results, as 
in most areas they have gotten out- 
dated local milk regulations rewritten 
to allow the use of this new barn. 
And today the United States Depart- 
ment of Agriculture is convinced that 
this type of operation is practical and 
here to stay. In its new circular on 
“Dairy Barn Requirements” which is 
now at press, the milking-lounging 
barn is given a big boost. It points 
out that since cows lie on the ground 
or bedding, swollen joints, udder in- 
juries and similar troubles are re- 
duced. It substantiates the claim that 
one man can care for more animals 
because of the labor saving features 
and that there are important econo- 
mies in construction. This endorse- 
ment backed by agricultural college 
research and practical farm tests may 
well change the dairy housing prac- 
tices during our generation. 

Briefly these are the U.S.D.A. build- 
ing requirements for the milking- 
lounging barn: 

General 


It is suitable for operation in both 
warm and cold climates but is not 
economical in cold areas where bed- 
ding is expensive as up to 25 pounds 
per cow.per day may be needed. In 
addition, the barn must-be equipped 
with a complete ventilating system 
and be fully insulated in these cold 


climates. In the milder places, the 
barn can be open on the south and 
east and in warm climates only a roof 
and half walls are needed, if they 
are equipped with shutters that can 
be closed on bad days. 


Space Requirements 


Sixty square feet of floor area 
should be allowed for each cow in the 
loafing barn exclusive of areas in 
troughs, ete. A nine foot ceiling 
height is needed to provide for accu- 
mulation of litter but a 10 foot ceiling 
is best. The floor area should be ar- 
ranged so that it can be divided into 
two compartments for the control of 
cows at milking. This can be done by 
placing a gate at the end of the man- 
gers. Wide doors that will permit 
driving a spreader through the com- 
partments for manure removal is es- 
sential. 

In the milking barn sufficient space 
must be allowed for the usual wash- 
room and milk storage facilities plus 
a feedroom for concentrates. One stall 
is normally adequate for handling 
eight cows. However, four stalls are 
needed to operate each single unit 
milking machine economically. 


Foundations 


The footings should go below the 
frost line but never less than two feet 
deep and foundation walls of masonry 
or concrete are needed to a height 
of at least 4 feet above the floor. Well 
tamped clay soil shaped to drain well 
is adequate. The outside grade must 
slope away from the building so that 
rainwater will not wash into the 
building. A six to eight foot wide 
concrete platform is desirable in front 
of the mangers but is not essential. 


Interior Wall and Ceiling Finish 


No special interior finish is needed. 
Exposed studs and floor joists are 
adequate, except in cold climates 
where insulation is needed just as in 
stall barns. 


Mangers and Feed Racks 
Three feet of manger length is 
needed for each cow in cold climates 
but two feet is adequate in warm 
areas. These should be 30 inches 
above the floor and 30 inches wide. 
They must be tight on the bottom 
for feeding grains and silage but self 

(Continued on page 42) 
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House Plan 
No. 628 RGARAGL 
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Special Features 


Picture window nook in living room with book 
shelves at sides. 

Small compact kitchen‘for step saving. Ample 
cabinet room on both walls. 

Guest coat closet. off dining room. 

Large linen and towel case in hall. 

Towel access door from bath to linen storage. 
Not necessary to leave bathroom to obtain towel. 

Large wardrobe cases in each bedroom with 
blanket storage above. 

Bathroom has unusual arrangement for semi- 
privacy of stool. 

Recessed vestibule at entrance for weather pro- 
tection. 

Attached garage for greater convenience. 

If desired, the dining room can be made as 
much as 18 inches wider by moving wall next 
to living room when building. 


Combining the practical with the beautiful in a thoroughly 

modern bath room. Only the corner with the recessed tub 

is shown here; the lavatory is directly opposite. As shown 

on the floor plans, the stool is separated by a partition for 
semi-privacy. 
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Special Features 

Large open bookcase shelving over entire end 
of living room. 

Coat closets at each end of bookcases. 


Large wardrobe case in front bedroom with 
blanket storage above. 


Linen and supply cabinet in bathroom. 
Broom and sweeper closet in hall. 
Dining room forms an ell of living room, giv- 


ing semi-privacy but adding to the livable area 
of the main room and making a more open plan. 


Large windows at rear of dining room give 
ample cross ventilation through bay in living 
room. 
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House Plan No. 626 


Five Rooms 
21,000 Cubic Feet 


This beautiful bay window looks out from the large living room. 
ocated close to built-in bookcases, it provides an excellent 
spot for a comfortable reading chair. 
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House Plan No. 630 
Five Rooms—23,500 Cubic Feet 


Special Features 
Large vestibule protects living room from weather—also con- 
tains coat closet. 
Bookcase in living room extends from floor to ceiling. 
Corner china case in dining room. 
Two windows in rear of dining room give garden view. 
Linen case in bath. 
Special wall arrangement of bath fixtures for greater privacy. 
Wardrobe cabinet in rear bedroom. 
Large double wall closet in front bedroom. 
Leather upholstered dining bench in kitchen, with china case 
meet above the bench. 
— Kitchen arranged for efficiency and convenience with plenty of 
cabinets and appliances properly located. 
A closet by the rear door for storage of brooms and work 
clothes. 
Stairway to attic for access to future bedrooms. 
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House Plan No. 624 — Ss : 
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Special Features 


Well planned kitchen with plenty of cabinets 
in a step saving arrangement. 


Dinette at end of kitchen has four large win- 
dows for garden view. 


Two attractive and practical corner china cases 
in dining room. 

Main dining room opens on terrace with 
French doors and large window side lights. 


Fitted wardrobe cabinets in each bedroom with 
space for blanket storage above. 


Linen cabinet in hall convenient to bath. 





A modern kitchen for modern living. Ample cabinet .and drawer 
space compactly arranged to save steps and stretching. The 
attractive counter separates the room from the dinette. 
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WHOLESALE DISTRIBUTOR 


West Coast Lumber 


and 





Lumber Products 





WOOD PRESERVATION, to be effective, calls for 


SPECIALIZING IN plenty of push to drive the preservative deep 


PONDEROSA PINE 


into the wood. Painting it on or dipping gives 
an illusion of adequacy, but it’s a case of “‘only 
skin deep’’—unable to handle the hard jobs 
expected of treated lumber. 


@ LUMB 
ER PRESSURE TREATMENT is the basis on which all 
the wood-preserving industry's service records 
@ MILLWORK : 
are built. Pressure treatment with Wolman Salts* 
preservative produces Wolmanized Lumber*— 
@ MOULDINGS Prager 
wood with ability to stand up on the toughest 
jobs. Its dependability has been proved by 
@ BOX SHOOK a , 
millions of feet, some in service nearly 
twenty years. 
cs OUR PHOT PLANTS start with the pressure proc- 


ess as a must. Constant research there, in 
lets 
the laboratory, and in the field, is helping to 


yin- 


~ || feo. J.Silbernagel 


rith 


make wood treatment even more effective. 
American Lumber & Treating Company, 1646 
McCormick Building, Chicago 4, Illinois. 
*Registered Trade Marks 

GENERAL OFFICE 
8 S. Michigan Ave., Chicago, II. 


yith 

WOOD THAT'S 
WEST COAST OFFICE 

Pacific Bldg., Portland, Oregon 
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Western Pine Amendment 


Direction 2-a, L-335, was revised 
almost as soon as it was issued. It’s 
more accurate to say that the revi- 
sion was made in Priorities Regula- 
tion No. 1; but that’s a technicality. 
In any event the change was made to 
lift an unintended hardship from 
Western Pine distribution. 

The story of the revision is a lit- 
tle involved; but it seems to us to 
be important. It indicates a readiness 
on the part of the Lumber Division 
to correct errors as soon as they 
show up. Maybe you think it’s late 
in the game to work out the technique 
of public business control; but don’t 
be too sure. It looks now as though 
these production and distribution con- 
trols would stay with us for some 
little time; so the policy of quick cor- 
rections is reassuring. 


PR No. 1 


Let’s start with Priorities Regula- 
tion No. 1. This device, which has 
been in effect for some time, sets up 
a rather complicated formula which 
lumbermen must follow in accepting 
and filling rated orders. If a dis- 
tributor receives an order for stock, 
if the order carries a rating, and if 
the distributor has the lumber, then 
he must accept the order and fill it. 
If he has two orders of equal rating, 
then the one received first must be 
filled first. If he has an unfilled or- 
der and later gets another for the 
same kind of stock but with a higher 
rating, then he must fill the high-rated 
order first. You know all this; and 
we mention it here merely to call 
special attention to the fact that, ac- 
cording to PR No. 1 a distributor 
ean’t refuse an order if he has the 
stock for which it calls. That’s ac- 
curate enough for our purposes at 
the moment. 


Direction 2-a 


On Dec. 2, the WPB Issued Direc- 
tion 2-a, L-335, for the purpose of 
setting up some additional controls 
over Western Pine. This western 
stock was declared to be “in crit- 
ically short supply”; and the Lumber 
Division set up still another system 
of certification for it, in addition to 
the general provisions in L-335. The 
2-a certification was intended to be 
special proof that consumers and dis- 
tributors who were in the market for 
Western Pine were fully authorized to 
receive it. As an extra safeguard, 
the Division stated that dealers could 
replace their inventories of Western 
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Pine only to the extent of their sales 
on orders carrying the 2-a certificates. 

But the Direction did set up some 
exceptions. Western Pine lumber, ac- 
tually part of the yard stock prior to 
Dec. 31 could be sold without certifica- 
tion. And Western Pine lumber, or- 
dered by a distributor from a mill 
before Dec. 2 and in transit before 
Dec. 31 could also be sold without 
certification. 


The Joker 


This was intended to give distribu- 
tors a break. It did; and how! 

Stock exempted from certification 
under 2-a was not exempted from the 
operation of PR No. 1. Neither were 
these non-certified orders made the 
basis for inventory replacement. 

Suppose a distributor had some of 
this December-owned Western Pine. 
Suppose a consumer with a perfectly 
good priority but no 2-a certification 
handed the distributor an order for 
his stock. Without the protection of 
the later revision, the distributor 
would be obliged to accept and fill the 
order. Then, lacking the certification, 
he could buy no stock to replace what 
he had sold. One regulation would 
make him hold still while another 
put him out of business; or words to 
that effect. 

Well, this has been changed. Sure 
enough, if the distributor wants to 
sell his December holdings of Western 
Pine without a 2-a certificate, he’s 
free to do so. He can’t replace it, 
but the sale would be perfectly legal. 
The point is that he can no longer be 
forced to do it. The revision cuts 
across PR No. 1 and allows a distribu- 
tor to refuse a Western Pine order 
that does not carry the 2-a certificate. 


Inventory Supply 


Washington has made several ex- 
planations of the reasons for issuing 
the Western Pine Direction. 

The No. 1 reason seems to be this: 
Requirements for next quarter’s al- 
lotments of Western Pine added up 
to three-quarters of a billion feet 
more than the estimated production. 
That’s a lot of deficit, in any man’s 
language. The Lumber Division had 
to do the tough business of reducing 
demand to the level of supply; and 
for this purpose some additional tools 
seemed to be indicated. 

The second reason has to do with 
the rather recent swing of new con- 
sumers to Western Pine. At least 


they’ve tried to swing that way. The 
Lumber Division has a list of uses to 
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which it thinks Western Pine et 
be put. If any is left over, the Divi- 
sion is willing that the other con- 
sumers should have it. One of these 
special uses, of course, is the making 
of boxes for the shipment of muni- 
tions overseas. Another is the mak- 
ing of matches. The Direction is in- 
tended to persuade the non-preferred 
consumers to see what they can do 
in hunting up other species of lumber. 
A third reason that carries weight 
in Washington has to do with declin- 
ing levels of all softwood inventories. 
Officials think that, for three or four 
months at least, the consumption of 
softwoods should be further reduced. 
The heavy demand for Western Pine, 
so they think, indicated a need for 
additional control machinery. 


The Other Side 


It should be said that there are 
contrary reports. A certain box man- 
ufacturer who uses Western Pine 
states that for some time he’s had 
little trouble getting all the lumber 
he needs. He says that box orders 
are being cut back; adds that for 
the first time in many months his 
fellow manufacturers are really com- 
peting for contracts. 

One report, of course, doesn’t throw 
much statistical light upon the indus- 
try as a whole. But it can’t be ig- 
nored. Is lumber in critically limited 
supply? 

Government statistics indicate that 
it is. But these variations, such as 
the box manufacturer’s story, indicate 
that at present the industry is ex- 
tremely sensitive even to minor and 
local deviations from the expected pat- 
tern. Here is an example of a kind 
you doubtless have seen. We say 
that at present, in over-all measure- 
ments, lumber demand is in excess of 
supply. At least nearly all retailers 
are in constant search for stock. Well, 
a sawmill that used to carry millions 
of feet in its inventory, without the 
slightest worry, gets an unsold “sur- 
plus” of half a dozen cars. The man- 
ager develops a case of jitters built 
for a bulldozer. He’s off on a crying 
jag, right now. He sees a collapsing 
market and all that stuff. In some- 
what the same. way a manufacturer 


of boxes or what-not can see the end ° 


of lumber scarcity in the arrival of 
half a dozen truck loads at his plant. 

It’s possible that this industry 
sensitiveness stems from a couple of 
well known operating factors. One of 
course is public control. We tell our- 
selves that no one knows what those 
Washington fellows will do next; and 
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Spokane Pine 
Ament F RA Mi E S 


First Choice for 1945 


For those war projects—stock or special—make Spokane Pine Pre- 
cision-built frames your first choice during the coming year. Made 
from high quality Idaho White Pine or Ponderosa Pine, all units are 
precision machined and fit snugly, with weather-tight joints. 





With Victory plan to restock your yard with Spokane Pine Precision- 
built frames, package and lineal trim, mouldings and Long Lake 
TOXIC—PRESERVATION . 


| [APPROVED 7} dependable lumber. 
NATL. DOOR MFRS. ASSN. 


SPOKANE PINE PRODUCTS CO 
LONG LAKE LUMBER COMP 


Spokane, Washington 


Members National Door Mfrs. Assn. 











HOLT HARDWOOD (CO. 


Manufacturers of 


MAPLE @ BIRCH @ BEECH @ OAK 
STRIP @ BLOCK 
and 
HERRINGBONE | PLYWOOD You'll Be Hear- 


FLOORING ne 


“Soundbilt" is making a real name 



















° for — in war uses. Se — 
to book any more “Soundbilt" or- 
BROOM HANDLES ders now, <f do want to register 
this name "Soundbilt" with the 
GRADED SAWDUST trade — and when peace comes, we 
know you'll like “Soundbilt" quality, 
* grades and service. Manufactured 
< in the new modern plant of 
High Grade Northern Hardwoods 
t 
Custom Kiln Drying 
® 


Members: M. F. M. A. N. H. LL. A. N. H. & H. M. A. 


Oconto, WISCONSIN 
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in trying to read the signs of the 
times we read too much into them. 
The other factor is low- inventory 
operation. There’s more to that one 
than appears to the naked eye. 


Over-All Figures 


During the third quarter of this 
year, U. S. softwood inventories de- 
clined by 8.5 percent from the second- 
quarter level. Now that’s something! 
Hardwoods, however, during the same 
quarter increased by 9.1 percent. 

WPB and Forest Service figures 
show that lumber stocks at sawmills 
and concentration yards at the begin- 
ning of 1941 amounted to 10,012,000,- 
000 feet; at the beginning of 1942, 
9,674,000,000 feet; at the beginning 
of 1943, 6,571,000,000 feet; at the be- 
ginning of 1944, 4,579,000,000 feet; 
and at the end of the third quarter 
of this year, 3,960,908,000 feet. 

There are plenty of things involved 
in these declining figures; too many 
and too complicated even to be men- 
tioned. Declining inventories, plus the 
resulting reduction in investment, 
plus quick turnover have accounted 
for a considerable amount of the 
profit the industry has made during 
the war. But without public control 
of production and distribution it’s 
doubtful if we could have gotten along 
on those declining inventories. You 
and we don’t like public controls, and 
we look forward to the time of taking 
over the operation of our own busi- 
ness. Those who should know tell us 
that before we run our own business 
in the old way again we’ll have to 
build up those inventories to the old 
levels. 

As the inventories traveled from 
high to low, the country could con- 
sume more lumber than the industry 
produced. This fact was of high im- 
portance during the time when Uncle 
Sam was mobilizing a big fighting 
force and building the huge war in- 
dustries. But there’s always an end 
to living on inventory surpluses, and 
the Washington control officials think 
we’re reaching that point in a good 
many industries. As a matter of fact, 
some lines, such as tires, have passed 
this point and must now produce more 
than is consumed merely to hold even. 

For the first time since Pearl Har- 
bor, so a WPB official told this page, 
U. S. citizens are generally confronted 
with material shortages. Oh, sure, 
we’ve lacked a good many things 
we’ve wanted; but there’s a basic 
difference between shifting lumber 
from house construction to powder- 
mill construction, on the one hand, 
and coming to the end of the lumber 
inventory and having no more sur- 
pluses to shift. This official chose as 
an illustration a matter that he 
doesn’t consider at all tragic; the 
cigarette shortage. It illustrates what 
happens when reserve supplies of 
processed materials are used up and 
not replaced. 

It doesn’t follow from all this por- 
tentous stuff that we’re facing up to 
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domestic hardships of a grim sort. 
Not at all. Much advancement has 
been made in production processes, 
and in most fields the country will 
get along well enough on the current 
production that will be available for 
civilian uses. The Washington offi- 
cials put out these stories for a couple 
of associated purposes; to explain the 
tightened orders, such as 2-a, and to 
explain also why the _ reconversion 
planning has been slowed down. 


C'est la Guerre 


All this can and will be changed 
quickly by V-E Day. It’s become a 
fighting word, and rightly so, to ask, 
“Don’t you know there’s a war on?” 
And it’s getting almost equally haz- 
ardous to account for the lack of 
reconversion by mentioning the con- 
tinued fighting in Europe. But that, 
of course, is the reason; and a simple 
and obvious reason it is, too. 

Earlier predictions, reflected on this 
page, that the Nazis would be through 
in October or November, came pretty 
directly from military commanders in 
Europe. Those predictions missed, 
and military men refuse to make 
additional guesses. Unofficial guesses 
heard most frequently are late 
spring; but the military men are now 
planning production on the basis of 
a long-continued war. 

Of course the continuation of the 
European war makes a difference in 
home industry plans. Consider the 
huge total of munitions used up each 
day that the war continues. Let your 
imagination change those things into 
civilian goods. We’re told there’s not 
an actual, present shortage of muni- 
tions. But there could be, if the mili- 
tary men allowed their inventories to 
be used up. 

It means that reconversion plans 
have been slowed. In fact, some new 
plants are being built for producing 
heavy shells. Small-arms ammuni- 
tion production is being stepped up. 
Remember that as a whole the war 
production program is good; that it’s 
just as much an industrial miracle 
as we thought it was; but that it 
must still do its stuff, at least for 
a time. Earlier reconversion plans 
are not likely to be followed; though 
of course other plans will take their 
place in due time. The earlier ones 
were a little too inelastic, too defi- 
nitely committed to exact percentages 
of reduction. The new plans will be 
fitted to conditions. Earlier predic- 
tions of the munitions cut after V-E 
Day ranged up to 75 percent. Army 
now talks of 22 percent. 


Coming Events 


Allocation of heavy-duty tires to 
civilian uses has been stepped up. 
This in itself is cheerful news. With- 
out wanting to be a sourpuss or a 
killjoy, the WPB does prudently call 
attention to the fact that the addi- 
tional allotments do not nearly equal 


the accumulated deficit. One WPB 
official explained it this way: “Sup- 
pose a man has fixed expenses of $300 
a month and a fixed income of $100 
a month. He gets a $50-a-month 
raise. He’s better off than he was; 
but his budget is still badly out of 
balance.” This parable, applied to 
heavy-duty tires, means that tires 
have been run far beyond the point 
at which they became traffic hazards. 
But, until they actually blew out, they 
continued to carry the machines. 
They are now blowing out at a rather 
terrifying rate; hence, in order to 
keep the trucks and tractors running, 
the tire industry must put out a very 
high percentage of new casings. It’s 
a new casing or nothing. So this par- 
ticular industry must produce much 
more than the amount currently being 
worn out, just to hold even. As yet, 
it’s not producing that much; but it 
may well do so fairly soon. 

Observers outside our industry pre- 
dict the continuance of public con- 
trols, even after the end of the Nazi 
war. They predict the continuance of 
L-41, though in modified form. This 
doesn’t square with wishes and pre- 
dictions within our industry; but we 
mention it, because this particular 
prophecy is part of the public record. 

Note two things: If L-41 and other 
basic controls are continued it will 
not mean merely that some public 
officials want to go on running other 
people’s business. The No. 1 reason 
will be found within our industry; 
namely, that seriously reduced lumber 
inventory. With plenty of supplies 
in hand, it wouldn’t be too serious if 
some people got more than their share 
in the post-war period. There’d still 
be enough to meet civilian needs. But 
with limited supplies, some over-all 
agency is needed to allocate their use; 
and so far the government is about 
the only national agency available. 

The second reason for continued 
official control doesn’t apply quite so 
directly to our industry. It’s an inter- 
national policy, in the sense of being 
world-wide, for all countries to screen 
their industrial projects and to pro- 
mote only those that are low-cost in 
general terms of efficiency. That 
doesn’t affect us so much, because it’s 
intended primarily to apply to goods 
manufactured for export. If each 
country makes the things it’s best 
equipped to make, it can exchange 
them for the low-cost goods of other 
countries. If the U. S. sends electric 
motors to Brazil in exchange for 
coffee, we get the coffee we can’t raise 
at all, and Brazil gets the motors it 
could manufacture only at high cost. 
Both countries profit. Channeling 
lumber into low-cost domestic proj- 
ects wouldn’t fit this picture, for the 
finished product, namely buildings, 
wouldn’t be exported. Nonetheless, 
look for some temporary suasion of 
one kind or another to promote low- 
cost housing in this country. That’s 
the possible second reason for keep- 
ing a modified L-41 on the job. . 
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COMPLETE 
LUMBER SERVICE 


We have modern equipment for 
every step in lumber manufac- 
ture, from felling trees to me- 
chanical piling of finished 
boards. Our 43 years’ experience 
enables us to serve you better. 
Send inquiries for framing, 
boards, shed stock, timbers and 
flooring. 


WOOD LUMBER CO. 


BIRMINGHAM, ALABAMA 











Solid piled load of lumber ready for the kilns at Anaconda 


Make This New Year 
Resolution-- 


Resolve to restock your yard with depend- 
able Anaconda Pine. 


With peace Anaconda will be able to begin 
shipment of dry lumber promptly 
—direct from its battery of 10 
modern kilns. 











ANACONDA COPPER MINING CO. 
LUMBER DERARTMENT 
BONNER, MONTANA 
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for Tomorrow’s 
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Old Growth 
DOUGLAS FIR 


O-A is planning for 
your service after the 
war. O-A has the tim- 
ber resources, the mod- 
ern mill facilities to 
meet your postwar 
needs with fine quality 
kiln-dried, double-end 
trimmed Douglas Fir 
and Hemlock lumber. 
As before the war, 
O-A will specialize in 
all building items for 
the retail lumber dealer 
trade. 




















Oregon - American 
Lumber Corp. 


Vernonia, Ore 












Clarify L-41 


Interpretation 12 to Conservation 
Order L-41 (Construction) has been 
issued to clarify provisions that deal 
with annual cost limits under which 
construction may be performed with- 
out WPB permission. 

Exemption applies only to jobs 
having a total cost within the annual 
allowance granted for the various 
types of construction permitted under 
the order. 

A single job having a total cost 
greater than the appropriate annual 
allowance may not be done partly in 
one year and partly in another year, 
or partly by one owner and partly by 
a new owner. 

Annual allowance applies to all jobs 
done on the same building or unit in 
the same calendar year and a new 
allowance may not be computed if the 
building changes ownership or a 
different contractor is employed. 


L-335 Direction Revised 


Direction 2a to L-335 has been 
revised in order that a distributor 
may refuse to accept rated orders for 
Western pine lumber that do not 
carry the 2a certification. Only certi- 
fied orders can be made the basis for 
replacing in inventory the amount of 
lumber sold. A distributor may sell 
Western Pine without the certifica- 
tion, if he wishes to do so. But he 


can not be compelled to accept such 
an order. 


New Ceilings on Jobbers' 
Stock Millwork 


The OPA has established uniform 
maximum prices for jobbers’ sales of 
stock millwork in California. The new 
ceilings, effective as of Dec. 20, rep- 
resent an average over-all increase of 
two and a half percent over present 
prices. The higher prices may be 
passed on to consumers by retailers. 
For purposes of pricing, California is 
divided into two areas. Amdt. 4, MPR 
No. 525. 


Granted "Travel Time" Pay 


Under a new ruling by the Wage 
and Hour Administration, which be- 
came effective Dec. 4, thousands of 
loggers and sawmill workers of the 
Pacific Northwest will receive “travel 
time” pay. Ruling provides regular 
pay for workers while they travel in 
the woods to the spot where they 
actually begin work. 


Poles and Piling Prices and 
Weights Revised 


The OPA has announced a revision 
of ceiling prices and estimated 
weights governing sales of lodgepole 
pine poles and piling. Amdt. 2, MPR 
No. 555, effective Dec..19. Purpose is 
to establish a better price relation- 
ship between lengths and classes of 
lengths; and, in working out the for- 
mula some of the earlier prices have 
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been increased and others reduced. A 
seller, lacking sufficient poles of a 
class or length to fill an order, may 
cut larger poles to the size ordered. 
But he may not charge the buyer for 
more than five feet of the cut-off on 
poles 45 feet long and under, and no 
more than ten feet on poles 50 feet 
long or longer. He may not charge 
more transportation than that for the 
actual length delivered. 


Two Level Pricing for 
Cedar Poles & Piling 


The OPA has established a two- 
level pricing system for Northern 
white cedar poles and piling. Amdt. 
1, MPR No. 560, effective Dec. 20. 
Former ceiling prices at the pro- 
ducer level were reduced 10 percent. 
Distributor’s prices were established 
at the new production price, plus a 
“pole distributor’s” addition of 20 
percent. Net result will be an in- 
crease of eight percent in the ceiling 
prices paid by the ultimate consumer. 
Before this amendment was an- 
nounced, the ceiling prices for both 
producers and distributors were the 
same. This change is intended to re- 
store a reasonable pattern of distri- 
bution. 


Dry Lumber Shortages Affect 
Steel Production 


The WPB reports that three short- 
ages are affecting steel production: 
lumber, machine tools, and certain 
chemicals. The steel men are espe- 
cially concerned over the lack of dry 
lumber; are being obliged very re- 
luctantly to use green lumber in pack- 
aging part_of their products for ship- 
ment. hh 


Nail Keg Staves Price Upped 

OPA announces an increase of 
seven cents per bundle in ceiling 
prices for bilge sawn Southern pine 
nail keg staves to cover higher direct 
manufacturing costs. The increase is 
to be absorbed by keg manufacturers. 
Amdt. 2, RMPR No. 342. 


Report on Labor Matters 

The Law Information Service of the 
National Lumber Manufacturers As- 
sociation has issued a report entitled 
“Principal Federal Agencies Handling 
Labor Matters.” The report states 
that the many new labor problems 
appearing during the war have re- 
sulted in a broad and rapid expansion 
of the government in the field of 
labor. Different agencies handle dif- 
ferent types of labor matters and 
usually follow different techniques. 
The report makes a rapid survey and 
analysis of the labor activities of a 
dozen Federal agencies: Department 
of Labor, National Labor Relations 
Board, National War Labor Board, 
War Manpower .Commission, War 
Production Board, Selective Service 
S¥stém, Committee on Fair Employ- 
ment Practice, Office of Price Admin- 
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istration, War Department, Navy, 
Bureau of Internal Revenue, and War 
Food Administration. The report in- 
dicates the field and scope of these 
agencies in relation to labor and also 
describes many procedures and the 
like. A useful document to a lumber- 
man whose labor problems touch 
these Federal orbits. 


Protest Resolution 


Appalachian Hardwood Manufactur- 
ers, Inc., through its Appalachian 
Lumber Emergency War Committee, 
and other regional lumber associa- 
tions have protested the Pepper Res- 
olution—S. Con. Res. 48—which is 
designed to set a straight time hourly 
rate of 65 cents as the minimum be- 
low. which the National War Labor 
Board shall consider any wage rate 
substandard. 


Wood Utilization Conference 


Wood and other forest products will 
remain the most important materials 
for postwar housing, according to re- 
ports given at the quarterly meeting 
of the Northeastern Wood Utilization 
Council. Despite the advent of other 
materials, wood in traditional and im- 
proved forms will retain its place as 
a leader in the building industry. C. 
W. Farrier, technical director of the 
National Housing Agency; Robert S. 
Aries of the research staff at Yale 
University, Field Director of the 
Council and special technical writer 
for AMERICAN LUMBERMAN; C. 
F. Van Epps of the Monsanto Chem- 
ical Co., Lockport, N. Y.; Francis W. 
Hagerty of Cohasset, Mass., and Stu- 
art Huckins of Timber Engineering 
Co., were on the speaking program. 

The Northeastern Wood Utiliza- 
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6 Warehouses for Orderly Distribution 


Los Angeles, Calif. St. Paul, Minn. Kansas City, Kan. 
Chicago, Ill. Baltimore, Md. Garwood, N. J. 


Doors ... Frames ... Mouldings 
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shows too dry . . . In either 

case, the ELECTRONIC 
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accurately ... what you need . 
Available for immediate delivery. 

to know, Write for literature and prices. SALES OFFICE: 1204 Conway Bidg., CHICAGO 2, ILL. 
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TWIN HARBORS LUMBER COMPANY 


Aberdeen, Washington 
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WEST COAST WOODS AND SHINGLES 
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tion Council brings together agencies 
interested in applied wood research. 
Reports were given on chemical uses 
of wood, on wood plastics, and on la- 
bor-saving methods of harvesting. 


Willamette Valley Lumbermen 
Hold Special Meeting 


Dr. Eduard Farber, in charge of 
research laboratory, Timber Engi- 
neering Co., Washington, D. C., and 
Col. W. B. Greeley, secretary-man- 
ager of West Coast Lumbermen’s 
Assn., Seattle, Wash., were special 
guests at a meeting of the Willamette 
Valley Lumbermen’s Association in 
the Osburn Hotel, Eugene, Ore., Dec. 
1. President Charles W. Ingham pre- 
sided. 

Dr. Farber presented a comprehen- 
sive picture of the possibilities of 
chemical utilization of our forest re- 
sources and Col. Greeley described the 
war, reconversion, and postwar prob- 
lems of the lumber industry and laid 
special emphasis on the necessity for 
no letdown in lumber production for 
war requirements. Col. Greeley also 
stressed the need for industry-wide 
forest management to insure continu- 
ous timber supply. 


Washington State Forestry 
Conference 


Continuance of the forest products 
industry and control of its No. 1 en- 
emy, fire, were discussed at the 23rd 
annual meeting of the Washington 
State Forestry Conference at Seattle, 
Dec. 1. The conference marked the 
retirement of Dean Hugo Winken- 
werder of the College of Forestry, 
University of Washington, as presi- 
dent. At both sessions and at a 
luncheon, Dean Winkenwerder, one 
of the founders of the organization 
who has served continuously as its 
head, was presented with gifts and 
his long record was reviewed and 
extolled. 

Maj. Warren G. Tilton, U. S. Army 
Engineers, recently returned from the 
Pacific where he organized logging 
and milling operations, was the fea- 
tured speaker at the luncheon; his 
topic was “Forestry at the Front.” 

Trustees elected Gordon Marck- 
worth, professor of forestry at Uni- 
versity of Washington, president; C. 
S. Cowan, chief fire warden, was re- 
tained as secretary-treasurer. 


Northwestern Hardwood 
Lumbermen Hold Annual 


At the Northwestern Hardwood 
Lumbermen’s Association’s annual 
meeting (Minneapolis, Minn., Dec. 6) 
President L. P. Youngblood in his re- 
port praised the hardwood industry 
on its accomplishments and increased 
production, but suggested that it must 
yet educate itself to its limitless pos- 
sibilities through research, ingenuity, 
and faith in its product. The message 
was read by President Youngblood’s 
father, T. E. Youngblood. In the ab- 
sence of the president, Vice President 
Tuttle presided. 

All officers were re-elected as fol- 
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lows: President—L. P. Youngblood, 
secretary -treasurer Bennett - Bailey 
Lumber Co., Minneapolis; vice presi- 
dent—L. S. Tuttle, proprietor L. S. 
Tuttle Lumber Co.; Minneapolis; 
treasurer—D. F. O’Leary, president 
and manager Pioneer Lumber & Ele- 
vator Co., Hopkins, Minn.; secretary 
—A. F. Wellsley, proprietor A. F. 
Wellsley Lumber Co., St. Paul. 


Tree Planting Machine 


An efficient tree planting machine, 
developed late in the summer of 1943 
by H. D. Bruhn and F. B. Trenk of 
the agricultural staff, University of 
Wisconsin, and designed to meet a 
wartime labor emergency, is speeding 
up Wisconsin’s reforestation program. 
Since the first machine was developed, 
more than fifteen others have been 
made and are being used in planting 
more than 2,000,000 trees. 

Trials have showed that when 
working at top speed, a two-man crew 
can plant 3,000 trees an hour with 
the machine, or about as many as two 
men can plant all day by hand. 





Appointed Member of New 
Reconversion Board 


Nathaniel Dyke, Jr., of Dyke Bros., 
Little Rock, Ark., has been appointed 
by President 
Roosevelt as a 
member of the 
newly created 12- 
member advisory 
board of the Of- 
fice of War Mo- 
bilization & Re- 
conversion; and 
his appointment 
has been con- 
firmed by the 
Senate. 

Mr. Dyke is one 
of the three in- 
dustry members, which include Eric A. 
Johnston, president United States 
Chamber of Commerce, and George 
H. Mead of the pulp and paper 
industry; other divisions represent 
the public, labor, and agriculture, 
and include equally prominent 
Americans. This board of twelve 
will advise James F. Brynes, director 


Nathaniel Dyke, Jr. 





All the fantastic ideas that could possibly be thought of for the kitchen of tomorrow have 
been sketched and enlarged upon in a new piece of literature published by The Schaible 
Co. of Cincinnati. As noted in the photograph and features listed below it, this is a novel 
way of debunking the miracle pushbutton home of the future (the far far distant future). 


\ 
POSTWAR 
FAUCET - KITCHEN — 


A few features: everything automatic, run 
by electronic controls (No. |) in operator's 
booth. Everything in easy reach of Giant 
Whirling Faucet Unit (2). Floor, no longer 
of use, becomes Giant Cup-Strainer (3). 
For kitchen-swimming, drop  cup-strainer 
floor, fill kitchen with water, snap diving 
board (4) in place. Escalator (5) to op- 
erator's booth. Multi-use flit gun (6) con- 
trols various pests, including persistent 
salesmen. Mood-control keyboard (7) cre- 
ates any frame of mind desired. Self-rock- 
ing rocket cradle (8) for streamlined baby 
of “tomorrow” (9). Conveyor belt (10) with 
“meals of tomorrow” and newly-designed 
“plates of tomorrow" on way from shelf to 
oath at uncomfortable “seats of tomor- 
row". Place (11) for a few kitchen an- 
tiques saved for sentimental reasons. Me- 
chanical “reachers” (12), for performing 





y the 
BLE COMPANY 


one or two little kitchen details not quite 
perfected yet for automatic operation by 
electronics. 105 millimeter twin-spouts (13) 
made of glass. Streamlined sinks (14) put 
in just to help room look a little like a kit- 
chen. Sinks completely useless otherwise. 
Packaged powdered dust (15) that turns 
into pre-dehydrated food. Shows "seeds" 
for a year's supply of food. “Flowers of 
tomorrow" (16) show influence of stream- 
lining. Chemical garden (17) “raises” pre- 
dehydrated fruits, vegetables and fish. Hop- 
per just below it sifts food from chemicals, 
fast-freezes it, and makes it into capsule 
meals. Electronic stove burners (18) for 
old-fashioned people wanting occasional hot 
meal. Windows (19) with one-way vision 
for privacy. Neichbor's house built around 
kitchen like this (20). And so forth, etc., 
etc., etc. Grim, isn't it? 
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We'd still spend all our red 


and biue points to send 
you the best of good wishes for 
Christmas and the New Year. 









( THE GEORGE N.COMFORT LUMBER CO. 
CLEVELAND, 14, OHIO 


Logged in 1936-’37 


1908 -- 750,000,000 Feet of Standing Timber 
1942 — 750,000,000 Feet of Standing Timber 


HAS YIELDED 1,019,000,000 FEET 
45% Hemlock, 15% White Pine, 40% Hardwood 


Sustained Yield Policy Equals Perpetual Supply 
DEFEND YOUR TRADE with 


MENOMINEE INDIAN MILLS 
Neopit, Wisconsin 
Air-Dried - QUALITY LUMBER - Kiln - Dried 





Specializing in white 
pine, sugar pine, pon- 
derosa pine, long leaf 
and short leaf yellow 
pine and spruce. << te, 
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of the group which has the task of 
shifting the American war machine 
into peacetime gear. These men must 
pave the way for the smooth settle- 
ment of war contracts, conversion of 
plants to civilian production, re-em- 
ployment and re-training of service 
men. 

For almost three years Mr. Dyke 
has served as consultant on lumber 
and lumber products production in the 
War Production Board and later as 
special assistant to the chairman of 
Smaller War Plants Corp. He is on 
leave as partner in Dyke Bros., manu- 
facturers of millwork and jobbers of 
building materials and millwork with 
headquarters in Fort Smith, Ark., and 
offices in seven southern States, and as 
president of Cole Manufacturing Co., 
manufacturers of millwork and other 
lumber products, Memphis, Tenn. 


Scheduled Meetings 


Jan. 9-10-11—Indiana Lumber & Build- 
ers’ Supply Association, Indianapolis, 
Ind. Convention at Murat Temple; 
headquarters at Claypool Hotel. 

Jan. 10—New England Wholesale Lum- 
ber Assn., University Club, Boston, 
Mass. Annual. 

Jan. 10—Rhode Island Lumber Club, 
Wannamoisett Country Club, Rum- 
ford, R. I. Annual, 

Jan. 10-11—Carolina Lumber & Build- 
ing Supply Association, Hotel Char- 
lotte, Charlotte, N. C. 22nd annual. 


Jan. 10-12—Pacific Logging Congress, 


Seaside, Ore. 35th annual session. 

Jan. 12—National Association of Hard- 
wood Wholesalers, Lincoln Room, 
Hotel La Salle, Chicago. Annual. 

Jan. 16—Long Island Salesmen’s Assn. 
(LISA), Freeport Elks Club, Freeport, 
N. Y. Dinner at 7 p. m.; meeting at 
8 p. m. 


Jan. 16-17—Kentucky Retail Lumber 
Dealers’ Association, Brown Hotel, 
Louisville, Ky. 40th annual. 

Jan. 16-17-18—Middle Atlantic Lumber- 
men’s Assn., Claridge Hotel, Atlantic 
City, N. J. Annual. 

Jan. 18—Forest Farmers Assn., Daniel 
Ashley Hotel, Valdosta, Ga. Fourth 
annual convenes at 10 a. m. 

Jan. 18—American Walnut Manufac- 
turers’ Association, Chicago, Ill. An- 
nual. 


Jan. 18-19—Northwestern Lumbermen’s 
Association, Radisson Hotel, Minne- 
apolis, Minn. Annual. 

Jan. 18-19—Appalachian Hardwood 
Manufacturers, Inc., Netherland 
Plaza Hotel, Cincinnati, Ohio. Tenta- 
tive dates for annual meeting. 





Jan, 22—Intercoastal Lumber Distribu- 
tors’ Assn., National Republican Club, 
54 West 40th St., New York City. 
Twelfth annual. Business meeting at 
11 a. m.; luncheon at 1 p. m. 

Jan. 22-23—West Virginia Lumber & 
Builders’ Supply Dealers’ Association, 
Waldo Hotel, Clarksburg, W. Va. An- 
nual. 

Jan. 22-24—Northeastern Retail Lum- 
bermen’s Association, Hotel Pennsyl- 
vania, New York City. Fourth war 
conference and 5list annual. 


Jan. 24-25—Southwestern Lumbermen’s 
Association, Municipal Auditorium, 





Kansas City, Mo. Hotel headquarters 
likely will be Muehlebach. Annual, 


Jan. 25-26—Western Retail Lumber. 
men’s Association of Canada, Fort 
Garry Hotel, Winnipeg, Canada. An. 
nual. 























Jan. 26—West Coast Lumbermen’s 
Assn, 











Jan. 31-Feb. 1-2—Union Association of 
Lumber & Sash & Door Salesmen, 
Deshler-Wallick Hotel, Columbus, 
Ohio. Annual. 


Jan. 31-Feb. 1-2—Ohio Association of 
Retail Lumber Dealers, Deshler Wa]l- 
lick Hotel, Columbus, Ohio. Annual, 


Feb. 5-6—Mountain States Lumber 
Dealers’ Association, Shirley-Savoy 
Hotel, Denver, Colo. Annual. 

Feb. 6-7—Michigan Retail Lumber 
Dealers’ Association, The Pantlind, 
Grand Rapids, Mich. Annual. 

Feb. 7-8—Lumber Dealers’ Association 
of Western Pennsylvania, William 
Penn Hotel, Pittsburgh, Pa. Annual. 

Feb. 8-9—Iowa Retail Lumbermen’s 
Association, Fort Des Moines Hotel, 
Des Moines, Iowa. Annual. 

Feb. 9—Western Pine Assn., Portland 
Hotel, Portland, Ore. Annual meet- 
ing. Committee meetings on preced- 
ing day. 

Feb. 13-14-15—Illinois Lumber & Mate- 
rial Dealers’ Association, Sherman 
Hotel, Chicago. Annual. 

Feb. 15-16—Virginia Building Material 
Association, Hotel John Marshall, 
Richmond, Va. Victory conference. 

Feb. 20-21-22—-Wisconsin Retail Lum- 
bermen’s Association, Milwaukee Au- 
ditorium, Milwaukee, Wis. Annual 

Feb.. 22-23—Tennessee Lumber, Mill- 



















































































































































































DOWICIDES — 


PERMATOX 
A. D. CHAPMAN & COMPANY, INC. 


CHICAGO e MEMPHIS « NEW ORLEANS ¢ NEW YORK e PORTLAND 





CROSBY LUMBER & MFG. CO. 


CROSBY, MISSISSIPPI 











ENTERPRISE 


SAW MILL MACHINERY 


NOT DOWN TO. A PRICE, 
but built to tried and proven 
principles of design and con- 
struction for profitable opera- 
tion. 


ENTERPRISE meets the require- 


ommendations and prices. 





BALL BEARING 
TIGHTNER 






ments for accuracy and speed of opera- 
tion with low maintenance cost. Give us 
details of your requirements for our rec- 
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BOARD DIAL-+ 
D. A. SET. . 
SPRING 
REC. 
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IMPROVED GIANDP 
FEED 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio 








Rely on Crosby for your 
postwar needs in South- 
ern’ Pine for quality, serv- 
ice and satisfaction. 















INDEPENDEN! 
KNEES 


MACHINE CUT 
STEEL RACK 
AA AND, PINION 
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AMERICAN Lumber Handling Equipment 
for Saw Mills, Veneer Plants, Industrials 
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Planer Feed Elevators 

Dry Kiln Car Loaders 

Dry Kiln Car Unloaders 
Automatic Lumber Stackers 
Hydraulic Veneer Lifts 
Dryer Feed Elevators 
Automatic Press Loaders 
Hydraulic Elevating Tables 


Passenger, Freight & Industrial Elevators 


DESIGNERS AND MANUFACTURERS 
OF SPECIAL EQUIPMENT 


MANUFACTURING COMPANY INC. 
ELEVATORS 





2119 Pacific Avenue, Tacoma 2, Washington 








PRODUCTION 
PER MAN PE 


NOW weE are 


GETTING CORLEY 
cuT LUMBER! 


Many concentration yard men have seen their production— 
and profits — increase when they have been able to buy 
lumber cut by Corley mills. 


There’s no mystery about it. Corley mills cut accurate 
lumber, free from “rainbows” and miscuts. It is just the 
kind of lumber that is profit- 
able to handle. 





CORLEY MILLS 


Find out the names of Corley 
mill operators in your area. 
We will be glad to tell you. 
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MONARCH ONE MAN 
CAR DOOR OPENER 


NO 








One man can open the 
most binding, balky 


box car door with the strained muscles 
Monarch Car Door 


Get greater NO 


on sie mee slips or falls 
oading and unioading NO 


schedules . . . order 
broken arms, legs 
or mashed fingers 


NO 
fatalities 
NO 


time wasted 
NO 
“gangs” needed 
NO 


time lost 


an ample supply to 
fill your needs today! 


PRIORITY NEEDED 
2 | 50 
EACH 


MINING SAFETY 
DEVICE CO. 


Dept. AL, 
Bowerston, Ohio 


Protect Profits with the 
MONARCH ONE MAN 
CAR DOOR OPENER! 














work & Supply Dealers’ Association, 
Peabody Hotel, Memphis, Tenn. An- 
nual. 


Feb. 22-23-24—-Western Retail Lumber- 
men’s Association, Davenport Hotel, 
Spokane, Wash. Annual convention. 


Feb. 27-28—Nebraska Lumber Mer- 
chants’ Association, Fontenelle Hotel, 
Omaha, Neb. Fifty-sixth annual. 


March 5-6-7—Independent Retail Lum- 
ber Dealers’ Association, Nicollet Ho- 
tel, Minneapolis, Minn. Annual con- 
vention and postwar materials con- 
ference. 

March 6—British Columbia Lumber & 
Shingle Manufacturers’ Assn., Van- 
couver, B. C. Business conferences in 
association board room, 814 Metro- 
politan Building; dinner meeting, 
Vancouver Hotel. Annual. 

March 7-8—South Dakota Retail Lum- 
bermen’s Association, Hotel Carpen- 
ter, Sioux Falls, S. D. Annual. 


March 7-8—Mississippi Retail Lumber 
Dealers’ Hotel Heidel- 





Association, 


berg, Jackson, Miss. Annual meeting. 

March 12-13-14—Ontario Retail Lumber 
Dealers’ Association, Royal York Ho- 
tel, Toronto, Ont., Canada. Annual. 

March 13-14—North Dakota Retail 
Lumbermen’s Assn., Elks Club, Fargo, 
N. D. War conference and annual. 

March 14-15—Louisiana Building Mate- 
rial Dealers’ Assn., Roosevelt Hotel, 
New Orleans, La. Annual. 

March 14-15—New Jersey Lumbermen’s 
Assn., Hotel Claridge, Atlantic City, 
N. J. 61st annual. 

April 5-6-7—Florida Lumber & Mill- 
work Assn., Miami, Fla. Annual. 
April 9-10-11—Lumbermen’s Association 

of Texas, location undecided. 


Revise Price Regulation on Hard- 
wood Distribution Yard Sales 
Revised MPR No. 467—Distribution 
Yard Sales of Hardwood Lumber—ef- 
fective Dec. 26, will affect the selling 

















WANTED BY THE ARMED FORCES... 
a convertible calculator, with full 
automatic features. Should elec- 
tricity fail or not be available the 
FRIDEN convertible mechanism 
permits hand crank operation, with- 
out loss of the full automatic oper- 
ating features. Truly a “Combat” 
calculator...ready for action in a 
foxhole, tank, command car, or in 
a headquarters office. Fridén also 
provides BUSINESS with accurate 
figures, combating the shortage 
of competent help. Telephone or 
write your local Fridén Representa- 
tive for complete information and 
availability of these calculators. 
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FULLY AUTOMATIC CALCULATOR 


HOME OFFICE AND PLANT ~ SAN LEANDRO, CALIFORNIA, U.S.A.+SALES AND SERVICE THROUCHOUT THE WORLD 
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Fridén Mechanical and Instructional Service is avail- 


able in approximately 250 Company Controlled Sales 
throughout the United States and Canada, 


December 





price. Revises basing points and 
designated mill ceilings to be used by 
yards in 22 States—both wholesale 
and retail—in calculating their maxi- 
mum selling prices on some hard- 
woods; and provides for all yards a 
higher price for lower grade hardwood 
when sold in quantities of 5,000 board 
feet or less. 

Other changes made are (1) specific 
ceiling prices for walnut lumber are 
established for all distribution yards; 
(2) sales of lumber to consumers under 
the provisions of WPB Order L-335 
are permitted at yard prices even 
though the lumber is not a part of 
yard stock at the time the sale is 
made; (3) the method of computing 
the weights used in calculating in- 
bound freight on shipments of lumber 
less than one-inch thick is clarified. 


Massachusetts Retailers Hold 
Annual 


The Massachusetts Retail Lumber 
Dealers’ Assn. held its annual meeting 
at the Copley-Plaza Hotel in Boston 
on Dec. 2. The principal speaker was 
R. E. Saberson, trade promotion man- 
ager, Weyerhaeuser Sales Corp., St. 
Paul, Minn. 

Officers re-elected for 1945 are: 
President — Russell L. Fish, The 
Welch Co., Inc., Scituate; first vice 
president—Joseph B. Miskell, The 
Wood Lumber Co., Falmouth; second 
vice president—Bradshaw Langmaid, 
J. P. Langmaid & Sons, Salem; third 
vice president—Hubert G. Elder, C. 
R. Elder & Son, Amherst; treasurer 
—Norman P. Mason, Wm. P. Proctor 
Co., North Chelmsford; secretary— 
Willis F. Atkinson, W. E. Atkinson 
Co., Newburyport. 


Cook County Association 
Holds Annual 


The following officers and directors 
were elected by the Lumber Trade 
Assn. of Cook County at its annual 
dinner-meeting Dec. 13 in the Stev- 
ens Hotel, Chicago: 

President—Joseph G. Stadelman, 
Harris Bros. Co.; first vice president 
—TI. Callner, Joseph Lumber Co.; sec- 
ond vice president—Raymond W. Ja- 
cob, John Bader Lumber Co.; treas- 
urer—John H. Touchstone, George 
Green Lumber Co.; secretary—Joseph 
L. Strong (re-elected). 


Western Forestry & 
Conservation Annual 


Edmund Hayes, Portland, president 
and manager of Row River Lumber 
Co. and: one of the founders of the 
Willamette Valley Cooperative Tree 
Farms, was elected president of the 
Western Forestry & Conservation 


Assn. at its 35th annual, to succeed 


George Drake, Shelton, Wash. 
Clyde S. Martin, forest engineer of 

the Weyerhaeuser Timber Co., Ta- 

coma was a banquet speaker. 

Pres. George Drake’s address on 
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“Progress in Forestry.” 


The balance of the Thursday morn- 


ing session was devoted to discussion 
of “Opportunities for Industrial For- 
estry Under Public Law No. 273”. 
The public agency viewpoint was ex- 


pressed by R. E. McArdle, U. S. For- 
est Service and the industry view- 


point was given by Col. W. B. Gree- 


ley, Secretary Manager West Coast 
Lumbermen’s Assn. 


Thursday afternoon was presided 
over by George Flanagan, Portland. 


Friday sessions, with C. S. Cowan, 
Seattle, presiding, were devoted to the 
practical mechanics of fire fighting 
and fire prevention and bringing out 
the developments of methods and 
equipment up to date. 


Sales Manager Appointed 


Sherwin - Williams Co., Cleveland, 
Ohio, has appointed J. R. Hutchison 
manager in charge of Kem-Tone sales. 
Kem-Tone advertising will continue 
to be handled by C. F. Toll. 


Red Cedar Bureau Holds Annual 


The annual meeting of the Red Ce- 
dar Bureau of Seattle, was held in the 
Washington Athletic Club, and was 
preceded by a luncheon for members 
and guests. 

Business sessions were short and 
consisted mainly of re-election of all 
trustees of the bureau and reports of 
officers, fieldmen, and committee 
chairmen. President Ralph H. Way- 
land, Seattle, who has served two 
terms, presided at the meetings. 

Ray Wilde, C.-B. Shingle Co., Ever- 
ett, Wash., was elected president to 
succeed retiring President Wayland. 



































Forest Queen Patricia Sullivan, and the 
area's Paul Bunyan (Len Costley), ruled over 
the recent Pulpwood Festival at Interna- 
tional Falls, Minn., celebrating the success of 
the 1944 campaign for increased pulpwood 
cutting to provide raw material for Insulite 
and other forest products essential to the 
war effort, manufactured at the mills on 
the Minnesota-Ontario border. Victory 
Pulpwood committee was organized by civic 
leaders, business men, and farmers in 1943. 


The all-day festival program attracted thou- 
sands of area residents. D. D. Davis, execu- 
tive vice president of Minnesota & Ontario 


Paper Co., extended congratulations. 
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Charles Plant, Bloedel, Stewart & 
Welch, Vancouver, B. C., was elected 
first vice president, and Jess Schwarz, 
Crescent Shingle Co., Kelso, Wash., 
second vice president. W. W. Wood- 
bridge, secretary-manager and G. A. 
Brewer, assistant secretary-manager, 
were re-elected. 

Henry Olwell, Jamison Shingle Co., 
Everett, Wash., discussed work of the 
public relations committee and called 
on Francis Holmes, association field 
man, who devotes his time to build- 
ing-code work. 

Manager Woodbridge gave a brief 
but comprehensive report of activities 
during 1944. 


Tacoma Club Banquets 


W. Grant Hellar, vice president of 
Heidner & Co., lumber wholesalers, 
was seated as president of the Ta- 
coma (Wash.) Lumbermen’s Club at 
its 25th annual banquet at Hotel Win- 
throp, Tacoma, Dec. 8. He succeeds 
Charles B. Hurley, Jr., vice president 
the Pacific National Lumber Co., who 
was presented with a wrist watch in 
recognition of his successful adminis- 
tration. 

Serving with Hellar during the 
coming year will be Robert J. Lloyd, 
president of Mutual Fir Column Co., 
vice president; Russell Ross, Rusdick 
Lumber Co., secretary. Trustees are 










































Moore Dryers.” 
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“Our Moore Veneer Dryer Far 
Exceeds Our Expectations,” 
Writes Sheppard Veneer Co. 


The Moore Cross-Circuiation Veneer Dryer has 
proven such a paying success for Sheppard Veneer 
Co., Winston-Salem, N. C., that this progressive 
veneer manufacturer adds, “Drying quality is so 
good that we would like to put in additional 


The success of the 
Veneer Dryer is due to the low temperature—high 
humidity—fast circulation drying schedules made 
possible with the Moore Cross-Circulation System. 


For information on how this modern dryer will 
soon pay for itself at your 
plant, write us today — no 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE 1, FLORIDA 
VANCOUVER. B. C. 
NORTH PORTLAND, ORE. 


Moore Cross-Circulation 
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Paul M. Smith, assistant manager 
Wheeler-Osgood Sales Corp.; Don 
Hartman, manager Lumber Promo- 
tion, Inc.; Dennis M. Slenning, as- 
sistant manager Oregon-Washington 
Plywood Co., and August Von Boeck- 
lin, Jr., secretary Washington Manu- 
facturing Co. 


Change in Sales Managers 


H. W. Johannes, general manager, 
Rib Lake Lumber Co., Rib Lake, Wis., 
has announced the resignation of O. 
R. Lutz, sales manager, effective early 
in January. Mr. Lutz, who is return- 
ing to his home in Texas to help his 
brother in the development of their 
citrus orchards, will be succeeded by 
Arthur D. Ruff, Western Springs, II1., 
whose former connections are Lake 
Independence Lumber Co., Big Bay, 
Mich.; Chicago area representative of 
Oconto Co.; and the past several years 
mill representative for several north- 
ern concerns as well as doing a job- 
bing business. 


Installing Second Hydraulic 
Barker 


The Weyerhaeuser Timber Co. will 
install a hydraulic barker at its Long- 
view, Wash., plant following success- 
ful operation of a similar installation 
at Everett, Wash. The apparatus 
uses jets of water which are forced 
on to the log at 1,400 pounds per 
square inch, peels the logs clean, and 
leaves them ready for chipping. The 
new installation will release the Long- 
view plant’s Mill No. 3, which has 
been supplying cedar and hemlock 
logs for the chipper, for straight lum- 
ber cutting. 


Leaves WPB to Resume 
Former Duties 


Walter R. Jones has resigned as 
chief of the Operations Branch of the 
Lumber & Lumber Products Division 
of WPB to resume his former duties 
as vice president of The Mengel Co., 
Louisville, Ky., directing sales of 





ALL TYPES—ALL GRADES 
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arge and Long Timbers - Fir Piling up to 150 ft. B 
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THE CHRISTMAS TREE for centuries has 
been a symbol of peace and goodwill. To- 
day, in many Christmas lands, the bulbs 
and candles on these bright evergreens 
have been blacked out by the fury and 
might of a sinister enemy. 


In this country too, fewer Christmas 
trees will spread their cheery glow this 
season. Wood has gone to war. Our first 
concern now is Victory, and that is why 
the needs of war have first call upon our 
products. 


But far in the distance we think we per- 
ceive the first faint glow of the dawn of 
peace. Today Victory is in sight, and 
soon, we hope, America’s fine woods will 
again be turned to the uses of peace, to 
build happier homes, to bring comfort and 
beauty to all men of goodwill. 


° BARGER LUMBER COMPANY 
BARGER MILLWORK COMPANY 


Nashville, Tenn. 


Washington, D. C. 


| 


——! 


lumber, plywood, veneers and biild- 
ing materials. 

Mr. Jones, who joined WPB late 
in 1943 expecting to serve sixty days, 
will continue on a part time basis 
as consultant to the director of the 
Lumber Division. 

Mr. Jones is also president of U. S.- 
Mengel Plywoods, Inc., which operates 
a group of plywood distribution ware- 
houses. 


Makes New Connection 


George H. Day, 2nd, has joined the 
Lumite Division of Chicopee Manufac- 
turing Corp. of 
Georgia, with 
headquarters’ in 
New York. In 
1942, after 14 
years with Yale 
& Towne Mfg. 
Co., Mr. Day left 
to enlist in the 
Army, from 
which he was 
honorably dis- 
charged recently. 
His new duties 
will be devoted 
to the formation of sales policies, as 
well as to dealer and consumer educa- 
tion on the new plastic screen cloth, 
Lumite, the entire mill output of 
which is now going to the Army and 
Navy. 


George H. Day 


New Company 


B. W. Byrne and his sons, B. W. 
Jr., and George C. Byrne have organ- 
ized B. W. Byrne & Sons, Long 
Beach, Calif., wholesale and retail 
yard. Prior to going into business for 
himself, the elder Byrne saw 33 years 
of service with Western Hardwood 
Lumber Co., Los Angeles. His 
son, George, served as a salesman for 
the same firm for several years, while 
the other son was in charge of a cus- 
tom mill plant at Hawthorne, Calif. 


Recuperating 


C. G. Atkinson, formerly manager 
of Arkansas Soft Pine Bureau and 
later for many years prominently 
identified with the lumber manufac- 
turing business in Oregon, is recov- 
ering from a long and serious illness 
at his home in Eugene, Ore. During 
his long service, “Charlie” Atkinson 
has sold both southern pine and Doug- 
las fir. 


Tree Farms Near 
Ten Million Acres 


Nearly 10 million acres of Amer- 
ican forest lands are now- officially 
certified as tree farms, only three 
years after the inception of the tree 
farm movement by forest industries, 
the forestry department of the Na- 
tional Lumber Manufacturers’ Assn. 
has announced. 705 farms are rep- 
resented. Acreage in the South totals 
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5,783,461.27 on 656 tree farms; and 
in the West, 3,516,837 on 49 farms. 

Since the above figures were re- 
leased, the lands of 17 Snohomish 
County (Washington) farmers, all 
members of the Washington Forest 
Products Cooperative Association, 
have been certified as American Tree 
Farms, adding 2,032 acres to the sys- 
tem. 
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110-foot Douglas fir flagpole given by Hill- 
man Lueddeman of Pope & Talbot, Inc., to 
Battleship Oregon Park, Portland, Ore. 
The park honors a historic ship, scrapped 
for World War II, her crew, and Spanish- 


American War veterans 





Sears to Enter Woodworking in 
Memphis 

According to press information 
from Jackson, Miss., the Jackson 
Chamber of Commerce has announced 
that Sears Roebuck & Co., Chicago 
is planning a woodworking plant at 
Jackson, Miss., to produce radio cabi- 
nets, sewing machine cabinets, and 
bedroom furniture, to be built on an 
83-acre tract and employ up to 1,500 
people. 

It was indicated that the . plant 
would probably be operated by the 
Adler Manufacturing Co., Louisville, 
Ky., a Sears-Roebuck controlled sub- 
sidiary, in addition to its Louisville 
plant. 


Presents Lumber Source Material 
to State Historical Society 
William A. Holt, widely known 
Oconto, Wis., lumberman, has pre- 
sented to the Wisconsin State Histor- 
ical Society what that group calls 
“the finest single collection of lum- 
ber source material thus far reported 
by an Ameriéan historical society.” 
The gift consists of nearly 200 vol- 
umes of records telling story of the 
Holt Lumber Co. at Oconto, which 
suspended business in 1938 after 91 
years of operation. In 1941 Mr. Holt 
presented the Oconto County Histor- 
ical Society with an authentic lumber 
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camp on McCauslin Brook to serve as 
a logging museum. 


Helicopter Gets Test Flight 
Employees of Hedstrom Union Co., 
Fitchburg, and Gardner, Mass., were 
privileged to witness a test flight of 
an Army Air Forces Sikorsky R-4 
helicopter at Crocker Field, Fitch- 
burg, on Nov. 17. Capt. J. E. Beighle, 
who made the test flight, also demon- 
strated how the helicopter can ascend 
and descend vertically and fly for- 
ward, backwards, and sideways, or 
hover motionless in midair. Many 
helicopters are being used in our far- 
flung theaters of war for rescue work. 
Hedstrom Union Co. makes the rotor 
blades for helicopters. 





_ MACHINERY» 
“CORINTH to" 
" CORINTH, MISS. 
Sawmills, Edgers ~ 
= Smooth End Trimmers #8 
” Mill Supplies - 





Handy Lumber Calculator 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber_and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
CHICAGO 2, ILL. 


139 N. Clark St. 

















that there may be 


Peace on Earth 


this war must be a fight to the finish. Every foot 
~of lumber we make, every energy we possess, 


will, if need be, move in that direction. 


It is altogether fitting that as we commemorate 
the birthday of the Woodworker of Nazareth, who 
taught his followers the principles of peace, that 
the personnel of the Kirby Lumber Corporation, 
| Houston, 
Lumbermen everywhere, 
wishes appropriate to the 
Season. 






To the end. 
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In 1945 
Turn To Your 


Western Wholesaler 


While the western whole- 
saler can’t do the impossible, 
if the stock is available on 
your rating, he will endeavor 
to get it for you. 


The Western Wholesalers 
listed below are in close 
daily contact with western 
mills. Day in and day out 
they are putting forth their 
best efforts to service cus- 
tomers. 


If the stock you need for your 
wartime jobs can be ob- 
tained, these Western Whole- 
salers will do their best to 
supply you. 








CARL SODERBERG 


Spokane, 


Manufacturers and Wholesalers Washington 


(Sawmill: Pine 
Products Corp. 


LUMBER COMPANY "eric. OF 
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Morrill & Sturgeon 


Lumber Co. 


The Mark of Quality 


Veon Bidg.. Portiand.Ore 





WALES LUMBER COMPANY 


Old National Bank Building 


SPOKANE, - - - WASHINGTON 











DUNCAN LUMBER COMPANY, INC. 


Specialists in Heavy Douglas Fir Clear Canta 
SEATTLE, WASH. 





MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 
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MILKING BARN 
(Continued from page 22) 
feeding hay racks should be placed 

above the mangers. 


Bedding 
Two tons of bedding per cow are 


needed in northern areas. This should 
be stored in the mow over the barn. 


Lights 


Enough lights to see when work- 
ing in the barn is important. Usually 
one light outlet for every 5 cows is 
sufficient. Additional wall outlets are 
advisable near pens for extra light. 


Ventilation 


In normal climates adequate ven- 
tilation can be provided through tip-in 
windows and doors. No insulation is 
needed in sidewalls or ceiling. 


Special Precautions 


All cows must be dehorned, in a 
lounging barn operation, to avoid in- 
jury. If the animals are allowed into 
the yard for exercise, a paved yard 
is needed if the soil is not well 
drained. 


Requirements of the Milking Barn 


The milking barn or wing should be 
built so that cows can be led into it 
for milking from one side of the barn 
and so that they can walk through 
the stall and out into the other side 
of the barn, after they are milked. 


This reduces labor at milking. This 
milking wing must be built to the 
most rigid health standards. Floors 
and platforms must be concrete. A 
gutter provided with drains is needed 
and interior walls and ceilings must 
be constructed from materials that 
can be kept clean. Modern design that 
uses large glass areas is ideal, as a 
flood of sunlight is desirable. Drink- 
ing cups for cows are not needed but 
stalls are. They can be either steel 
or wood but preferably they should 
be the walk-through type. The plat- 
forms should be 2 feet longer than in 
stall barns for similar breeds. The 
width of the stall is governed by the 
breed and size of the animals. 

Ample supplies of hot and cold run- 
ning water must be provided for 
washing. The stove that heats hot 
water can be used to help heat the 
milking barn in winter. No special 
ventilating system is needed as win- 
dow ventilation is adequate. In sum- 
mer all window sash can be removed 
and all window areas should be 
screened. In one end of the milking 
room provide space for cleaning and 
storing milking utensils and a place 
to hold milk until it is ready for de- 
livery. 

For plans on pen barns and milk- 
ing rooms write to the Agricultural 
College, University of Michigan, Lan- 


sing, Mich. The college has a number - 


of tested practical layouts. 





HOUSING PRICES 


(Continued from page 19) 


At various times in recent years they 
have exercised considerable  self- 
restraint in the face of price inflation 
threats. The government will prob- 
ably seek to avoid drastic deflation 
and widespread unemployment likely 
to result from it. Statistics on cur- 
rent price trends, current production 
and inventories will be more widely 
available and more widely understood 
than in the years 1919 and 1920. 

The two wars we are fighting this 
time will not end simultaneously. 
There will be a partial reconversion 
to a peacetime economy in the period 
between V-E Day and V-J Day and 
gradual, rather than sudden, removal 
of wartime controls. Government 
must procure adequate materials to 
finish the fight against Japan, to sup- 
port armies of occupation and, possi- 
bly to aid in some measure recon- 
struction of devastated countries. 

Productivity of American industry 
and its adaptability to quick shifts in 
production schedules are much 
greater now than in World War I. 
We may continue price controls until 
V-J Day, as recommended by War 
Mobilization Director Byrnes. 

These differences are on the side of 
curbing inflationary tendencies in the 
postwar period. Actual price behavior 
will depend in large part upon the 
behavior of the spending public. An 
early spending spree could run prices 
up very rapidly. 

Economists are not in full agree- 





ment as to what actual postwar price 
trends will be. Some even anticipate 
price deflation. It should be pointed 
out that, while raw materials are ac- 
tually or potentially available in am- 
ple volume, organized labor is cur- 
rently pressing for wage increases 
and the railroads are pressing for 
increased freight rates to cover their 
increased labor costs. Organized la- 
bor wants to advance hourly wage 
rates to a point that will offset the 
loss of wartime overtime pay. 

These varying tendencies would ap- 
pear to indicate the probability of 
declines in prices of farm products 
and some other raw materials, and 
further rises in prices of semi-manu- 
factured and manufactured goods. 
Postwar inflation on the scale that 
obtained in 1919 and 1920 seems quite 
unlikely. 

Nevertheless, postwar behavior of 
prices in general, and of construction 
costs in particular, will be of vital 
importance to early and sustained re- 
vival‘ of construction activity. The 
situation will call for wise policies 
and reasonable self-restraint on the 
part of producers and distributors of 


materials and equipment and of 
skilled building labor. 
Chart II shows, among other 


things, how lumber, one of the most 
critical of all materials today, has 
risen in price above the general level 
of other building materials and how 
this has caused the construction cost 
of houses to rise more than the costs 
of other types of building and engi- 
neering construction. The wartime 
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rise in lumber prices was deemed nec- 
essary by OPA in order to maintain, 
against many difficulties faced by 
producers, high lumber production to 
meet large special demands of war. 
In the transition period the speed 
with which lumber production can be 
stepped up, the speed with which its 
consumption can be diverted back 
from war and foreign reconstruction 
purposes to domestic civilian uses, 
and the consequent lumber price trend 
will be real factors in residential 
building revival. 

Another question of long range 
significance is suggested by Chart I. 
That question is: If general commod- 
ity prices and the components of con- 
struction costs (material prices and 
wages of building labor) are to be- 
come stabilized at some postwar date 
at higher than prewar levels, will con- 
struction costs then be higher, rela- 
tive to prewar, than general commod- 
ity prices? If so, will this tend to 
curtail construction? 

A tentative answer is that in the 
coming postwar period much greater 
emphasis will be put upon lowering 
construction costs than in the lush 
speculative period of the twenties, 
that a large part of the potential 
postwar construction market is in the 
field of moderate priced houses, and 
that therefore the postwar market 
will be rather sensitive to price rises 
and apt to shrink if construction costs 
appear very much out of line with 


general commodity prices and the 
cost of living. 

Construction cost index numbers 
generally reflect changes in the prices 
of the components of construction 
(material prices and wages of build- 
ing labor) without consideration of 
varying efficiency in the processes of 
assembly. ‘These variations, which oc- 
cur as between builders and their re- 
spective methods, and as_ between 
different periods of time, are nat- 
urally considerable in an industry 
whose product is not a standardized 
article. Anticipation of cost reduc- 
tion by improved construction meth- 
ods is based principally upon the ex- 
pectation of economies in the assem- 
bling process, only partly upon expec- 
ted use of cheaper materials. Some 
months ago when the cost index for 
a frame house, in terms of prices of 
its essential components, was 22 per- 
cent over the 1939 figure, a leading 
prefabricator stated that, by use of 
his construction system, half that in- 
crease could be absorbed, leaving a 
net increase of 11 percent in the price 
of the complete house. 

Competition will create strong in- 
centives to continued progress in 
cost-reducing methods, which will 
tend to offset price increases. It seems 
likely, however, that, even with such 
improvements, the postwar construc- 
tion dollar will purchase somewhat 
less than either the 1939 or the 1944 
construction dollar. 








(WERE'S WHAT 


FOLKS NEED 
to repair walls, floors, 
furniture, woodwork or 
blaster. This plastic 
repair material comes 
in powder form... just 
mix with water and 
use. Will not shrink. . 
Sticks and stays put. 


WATER 
PUTTY 


WICL NOT SHRINK 
STICKS AND STAYS Pify 
i 








Your jobber can give immediate 
delivery on Durham's Rock-Hord 
Woter Putty. Pocked twelve 1-Ib. 
cons or four 4-Ib. cans to case. 
Also available in 25, 50 ond 
100-Ib drums for industridl users. 


DONALD DURHAM CO. 
Des Moines ¢, lowa 


The PLASTIC Repair Material 
in POWDER Form 





- | "THE COMMERCIAL 
Mexico TIMBERS of MEXICO" 


Concise new Booklet listing and describing 60 
species Mexico's commercial timbers. Compares 
them with U. S. species. Describes appearance, 
texture, color, utility, size, weight, pronunciation. 
Practical, authentic. Sent postpaid on receipt of 
$1 per copy. 


ARNOLD JOERNS 
Dept. A, 333 N. Michigan Ave., Chicago 1, If 
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MEDFORD CORPORATION 


MEDFORD, 


ANNUAL CAPACITY 85,000,000 FEET 


OREGON 


Manufacturers of Kiln Dried 
Ponderosa Pine . . Douglas Fir 
Sugar Pine ... . . White Fir 


Members Western Pine Assn., West Coast Lumbermen’s Assn. end West Coast Bureau of Lumber Grades and Inspection. 


PILOT ROCK PINE 


oe “4 Soft-Textured Ponderosa from the John Day District of Eastern Oregon 


modern design. 
Modern  wmanuiacturing 
\ equipment . . Planing mill. 











SELECTS and 
No. 2 COMMON 


Pilot Rock Sales Agency 


Nala 203 Radio Central Bidg., Spokane, Wash. 
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“IDENTICAL TWINS 
EXCEPT 


Two homes built at the same time. Identical in every on“ ~ 
respect... except. the lumber in one home is untreated, 
lumber in the other home is treated. The additional ~ of 
treated lumber compared to construction cost is insignificant. 
But what a difference in just a few years. The one home is 
subject to termite attack, the other home is repellent to termites. 

The oo = ag So, 200 son gaps and 

is unsightly. uncomfortable and costly to main- 

Maleleley iain. 





sions and is sightly. comfortable and econ 


From 
Soft Textured 
Klamath Basin 
Timber 


IVORY PINE 


All that the name implies 












Quality lumber from modern mill 
and kilns. Manned by an effi- 
cient organization—small enough 
to give your orders INDIVIDUAL 
attention—large enough to serve 
ALL your needs. Member West- 
ern Pine Association. 


Dimension | 
Rough & Dressed} 










































The other home retains original dimen: 
TOXx 
v 


to maintain. It is good business for the lumber 
dealer to recommend, and the builder to use, 
treated wood. 


WOODTOX . . . easily and economically applied. 
controls decay. termites, lyctus beetles and wood 
borers . . . plus control of warping, shrinking, 
checking and grain raising. 


TIMBERTOX . . . controls decay. termites, lyctus 
beetles and wood borers. 

WOODFIX .. . controls warping. 
checking and grain raising. 


SEND FOR BULLETINS . . 
purposes and methods of application of standard 
wood treating ssepusations. hese bulletins show 
the way to make new homes better homes. 


WOOD TREATING CHEMICALS CO. 


5137 Southwest Avenue, St. Louis 10, Mo. 
Sales Agents for MONSANTO CHEMICAL CO. - 
SAPSTAIN CONTROL. WOOD PRESERVATIVES and 
MOISTURE REPELLENTS 





shrinking, 


- full descriptions of 











TARTER, WEBSTERSJOHNSON, inc. 


Crocker First National Bank Building., SAN FRANCISCO, CAL. 


CALIFORNIA SUGAR PINE 
PONDEROSA PINE-- WHITE FIR 


SAWMILLS 
White Pines, Cal. North Fork, Cal. Westpoint, Cal. Dorris, Cal. 


American Car Door Roller 


EVERY YARD SHOULD HAVE ONE 














Best and cheapest helper for load- 
ing and unloading lumber. Often 
pays for itself in one lumber ship- 
ment. Adjustable to fit openings 
5 to 6 ft. wide: double extension 
roller for door 5 to 8 ft. wide. 








Can be furnished with wood or steel 
beam. “American” Logging Tools and 
Appliances best on the market. Write 
for catalog and information. 


AMERICAN LOGGING TOOL CO., Evart, Mich. 


RUBBER PARTS 


— For ALL Woodworking Machinery — 


Yates, Fay & Egan, Smith and Solem Ma- 
chine Rubber Parts. 


Double-End Tenor Rubber Blocks. 

Band Saw Tires—Belt Sander Tires. 
Pneumatic Drum Sander Tubes Replaced. 
Mallets—Tack and Screw Bumpers. 


ite for Special Wood Industries Rubber Catalog 


BROADWAY RUBBER MFG. CO. 
“The Rubber House of the Americas” 
529 E. BROADWAY — LOUISVILLE 2, KY. 





PLANER AND 
JOINTER KNIVES 


— — — also high speed knives and 
— —" for the woodwork- 
ing indus 

TAYLOR-STILES & CO. 


RIEGELSVILLE, NEW JERSEY 





Western Agents: 
Hall & Brown 
W. W. Machine Co. 

St. Louis, Mo. 


RUSSELL & PUGH LUMBER CO. 


SPRINGSTON, IDAHO 


‘| Idaho White Pine 
Douglas Fir 








Ponderosa Pine 
White Fir Cedar 

















SAWMILL MACHINERY * MILL SUPPLIES 


MACHINERY COMPANY SHREVEPORT, LOUISIANA 








KNIGHT SAW MILLS 


All lron & Steel Construction 
DOGS, SET WORKS, EDGERS 


Manufactured by 


THE KENT MACHINE COMPANY 


117 Portage St. Cuyahoga Falls, O. 











FOR YOUR PROTECTION 


Let the Lumbermens representative in your com- 
munity analyze your insurance needs, and tell you 
just what various insurance coverages provide. With- 
out any obligation to you he will gladly audit your 
present policies and help you determine which forms 
are necessary for your peace of mind and financial 
protection. If you don’t know the name of your local 
Lumbermens agent call or write: 


Lumbermens 


MUTUAL CASUALTY COMPANY 


James S. Kemper, President 
CHICAGO Mutual Insurance Building U. S. A. 


Lumbermens writes all forms of casualty insurance and ge 
beads throughout the United States and Canada. Fire 
lines written in affiliated fire companies. 
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In retrospect, 1944 presents a pic- 
ture not too gloomy, not too bright, 
for the lumber industry. While the 
seller found himself in the saddle, 
wartime regulations made certain that 
he rode roughshod over no one. Yet 
for the most part there was money 
made in the lumber business in 1944. 

The lumber regulations issued this 
year, and those who made them have 
been cussed and discussed from one 
end of the nation to the other, but in 
all fairness it must be said that these 
regulations, (and L-335 in particular) 
have resulted in the orderly flow of 
the lumber that is available into 
necessary war use channels. After 
all, that is the way every lumberman 
and every American wants it to be. 

The general downward trend in na- 
tional lumber production since the 
war began has continued—being ac- 
celerated during the third quarter of 
1944. The total output was seven per- 
cent below the corresponding quarter 
of 1943 and less than two percent 
above the second quarter this year. 
This represents a seasonal trend four 
percent below the average trend at 
this time of year. 

Total production of the first nine 
months was 25,138,000,000 feet or 
more than three percent below last 
year. Hardwoods increased seven per- 
eent during the period, but a six per- 
cent drop in softwood production 
overshadowed this when total produc- 
tion was computed. 


The third quarter figures showed a 
softwood drop of 10 percent over 
1943, which indicates an acceleration 
of the trend if anything. In the 
Western Pine region, the drop was 
only one’ percent in this quarter, while 
the West Coast region took an 11 
percent drop, and Southern pine de- 
clined 17 percent. Total softwood pro- 
duction in the first nine months of 
1944 was 19,412,000,000 board feet. 

The trend in hardwood production 
has been ‘steadily upward since the 
latter part of 1940. The 2,095,000,000 
board feet produced in the third quar- 
ter was four percent above the same 
quarter in 1948, and 12 percent above 
the second quarter in 1944. Total 
hardwood production for the first nine 
months was 5,726,000,000 board feet. 

The manpower problem is the real 
bottleneck. Seventy-five percent of all 
production problems are attributed to 
labor conditions. A preliminary figure 
for October indicates a further loss of 
15,000 -workers which means that the 
industry is getting along with 55,000 
fewer workers than it did just a year 
ago, and 127,000 less than in 1942. 

Equipment shortage problems ac- 
count for 15 percent of lumber pro- 


top the list. Tire trouble can not have 
been said to have actually curtailed is planning more housing projects in 
production up until the fourth quar- this section. 

ter, but it may be that now this is a Greater Boston dealers have a fair 
real factor. 


Supply and Demand 
in Market Centers 


duction troubles. Tire, truck, tractor, spruce and fir. Recent New England 
motor grader, repair part shortages coastal storms have added to the long 


list of priorities issued after the Sept. 
14 hurricane. The Federal government 


supply of lumber under the circum- 
stances. This is nearly all Northeast- 
ern pine, spruce and hemlock, but the 
variety of sizes is limited. Dealers, in 
many cases, are unable to fill specified 
types and sizes, but ship the “next best 


BOSTON: There is still a heavy de- to it.” There is little yellow pine and 


mand for lumber of all kinds, with the hardwoods being received. 
government and war production plants MINNEAPOLIS: The six mills report- 
taking 80 percent of Northeastern pine, ing to the Northern Pine Manufacturers 
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Lumber Production by Regions—1944 
{Thousand Board Feet) _ 
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SOFTWOODS 
Southern Pine 
West Coast 
Western Pine 
Cal. Redwood 
So. Cypress 
Northern Pine 
No. Hemlock 
HARDWOODS 
Southern 
Northern 


Oak Flooring 
Maple Flooring 


116 ,042 


371,654 


2,770 
7,565 


association have, for four consecutive 
weeks shown no production, due in 
large measure to labor shortages. At 
least one large manufacturer has sus- 
pended mill and planing operations and 
sent men into the woods to assist in 
logging so that the mill can again go 
into production. There has been no 
weather sufficiently severe to greatly 
hamper operations. Tightening selective 
service regulations designed to keep 
men in war-essential occupations may 
have some beneficial effect on the labor 
situation and it is expected that sev- 
eral of the major mills will be able to 
resume cutting before long. 

Distribution of lumber in the Minne- 
apolis area has been rather importantly 
affected by Direction 2A to L-335. Deal- 
ers are not too concerned over the tight 
situation that exists as the Minnesota 
winter is expected to get down to nor- 
mal severity soon and abruptly curb 
outdoor building activities. They seem 
to feel that they can conserve stocks 
sufficiently until mills resume produc- 
tion on a better scale. Northern Pine 
orders booked for the last two weeks 
run only about 1,500,000 feet. 


MEMPHIS: Production of hardwood 
lumber in the vicinity currently re- 
mains at about 75 percent of normal 
with mills disposed to accept only cer- 
tified and rated orders. This explains 
why orders continue lower than pro- 
duction and about on a parity with 
shipments. Many of the hardwood 
manufacturers are believed to be hold- 
ing all stock possible in the expectation 
that the OPA will increase ceiling 
levels. Many manufacturers contend 
that they are operating at a loss. 
Among them are a number who main- 
tain complete cost accounting systems. 

A direction from the War Production 
Board, expected to be effective as of 
December 18,-reinstating L-335 in full 
force and applicable to all mills will 
seriously reduce the amount of lumber 
that has been flowing to some consum- 
ing industries and the retail trade. 
Quite a large quantity of No. 2 com- 
mon and lower grades has been avail- 
able without priority for home repairs 
and other purposes. 

Retail dealers have been able to sup- 
ply requirements, although a number 





-Plus Stocks and Minus Stocks as of December 2, 1944 
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125,505 9 ,463 


763 ,363 
67 ,902 
18 ,872 16 


391 ,709 


2,593 





of the smaller mills that have been 
their reliance and source of supply 
have been forced to close down because 
they were unable to get logs and woods 
and mill labor and trucks for trans- 
porting felled logs to mill. 

Production of oak flooring continues 
at around 30 percent of normal, which 
represents a slight increase. Manufac- 
turers could make much more flooring 
if they had the labor. 

Memphis retailers envisioned a large 
amount of business from the construc- 
tion of 350 homes, just allowed by the 
National Housing Administration. 

BIRMINGHAM: After about 60 days 
of comparative idleness, the Central 
Procurement Agency has opened up 
again, taking all the Southern pine it 
can get. At recent lettings mills and 
wholesalers were not any too anxious 
to bid, already being behind on pre- 
vious orders. The CPA has re-actuated 
its Atlanta dispatching office. 

Some transportation tie-ups are re- 
ported, especially at eastern ports and 
in a few cases it has been necessary to 
divert lumber to warehouse storage 
until ships were available. 

NORFOLK: Production is at a low 
ebb and will continue so.through the 
balance of this month because of the 
holidays. Some lumber is being pro- 
duced with prisoner labor but as a 
whole production is around 33% per- 
cent of normal for mills in this section. 

There is very little demand for lum- 
ber of any kind at this time. Most re- 
tail yards are buying the better grades 
of pine rough to be worked into floor- 
ing, base, etc. They would buy more 
cypress but this is not available. Not 
much dressed framing is being bought. 
The box mills are taking in lumber 
all the time but only a few seem to be 
pushed for deliveries at present. 

KANSAS CITY: Mills have been 
unable to build up any pile of logs and 
the weather is such that loggers are 
unable to get into the forests. The situ- 
ation is not so bad in the regions where 
the hardwood mills-are but the yellow 
pine operators say it never has been so 
bad as it is today. Small mills are clos- 
ing down in numbers and the big mills 
are working with skeleton crews and 
are unable to get capacity output. 

Demand for lumber in the Kansas 
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City area continues good. The big buyer 
still is the government, although the 
CPA is not buying so heavily as it was 


a few months ago. The big need is for 
11-inch supplies, but they are very short 
and now 2-inch items are getting the 
play. The Federal Reserve bank re- 
ports retail sales of lumber for the ten 
months of 1944 were 18 percent smaller 
than a year ago. Wholesale volume, the 
bank reported, was down 6 percent for 
the 10-month period. 

SAN FRANCISCO: Douglas fir is in 
good demand for heavy construction on 
industrial and government jobs. Ship- 
yards are calling for everything, with 
considerable call for 40-foot clears for 
gang plank; long heavy timbers. Most 
of dimension, boards, etc., coming out 
of government stock pile and not from 
yards. Most orders carry AA-1 rating. 
Yard stocks low. 

SEATTLE: Freezing weather on 
Puget Sound the past week is hinder- 
ing logging some and man power short- 
ages continue critical in both the mills 
and logging camps. Truck logging is 
being curtailed. Inventory of log input 
as of December ist as compared to 
November ist on Puget Sound showed 
no change. Overall inventory as com- 
pared to a year ago shows some im- 
provement with 75 million more feet 
on hand; chiefly Douglas fir. Spruce 
and cedar supplies are especially low. 
Some Douglas fir, pulp hemlock and 
cedar was imported from British Co- 
lumbia. 

Government demand is again exceed- 





Western Pines 

Following delivered prices, based on 
past sales, were reported to the West- 
ern Pine Assn. by members during the 
month of November, 1944. Both direct 
and wholesale sales are included and 
are based on specified items only. Two 
districts are given, one being the State 
of Illinois, outside of the Chicago 
metropolitan district, and the other the 
State of Pennsylvania. Quotations fol- 


low: 
ILLINOIS 
PONDEROSA PINE 


1x8” 5/4RW 6/4RW 





C Select RL..$81.00 $81.75 ioe 
D Select RL.. 68.00 68.37 $67.75 
Shop S2S— 
No. 1 No. 2 
a ey eee eee $59.25 ‘ete 
eee ee eee 58.75 $53.75 
Commons S2 or 4S— 
No. 2 No. 3 
A, DERE.» odisie vctegtohPas $51.96 $48.52 
DRIER Fike ove wciosie hats 54.69 47.83 
No. 4 Com. 4/4 S2 or 4S RW&L...$38.75 


IDAHO WHITE PINE 
Selects S2 or 4S— 
1x8” 6/4RW 


Chotes.. (6). Rhee ..605s $83.75 wine 

Quaktty CD) Bless. ccc. 67.45 Seah 
Commons S82 or 4S— 

Colonial Sterling Stand. 

No. 1 No. 2 No. 3 


oO. 
168" Tele. occ $62.25 $58.58 $50.45 
3n00". Ris -..... eu 64.19 51.25 
LARCH-DOUGLAS FIR 
No. 3 Com. S82 or 4S 1x8” RL...$51.75 
No. 1 Dimension 2x4-16’ ....... 53.00 
No. 1 Dimension 2x6-16’ ....... 52.25 


PENNSYLVANIA 
PONDEROSA PINE 
Selects S2 or 4S— 
1x8” 5/4RW 6/4RW 


C Select RL. .$81.03 $65.97 $85.34 
D Select RL.. 68.83 71.82 71.83 
Commons S2 or 4S— 
No. 2 No. 3 
ST A 5's. 5e Gee mcer eae woe $50.36 
tog errr 0 


56.15 50.09 
No. 4 Com 4/4 S2 or 4S RW&L. .$40.50 
(DAHO WHITE PINE 
Selects S2 or 4S— 
1x8” 6/4RW 


Quality (CD) REx «..as $66.00 
Commons S2 or 4S— 
Colonial Sterling Stand. 
No. 1 No. 2 3 


oO. 3 oO. 
oe ° aa i $60.12 $52.29 
1s327- RE .. 65.56 52.06 
4/4 Lage No. 4 ‘S20r4s RW&L.$45.45 

SUGAR PINE 

Shop S28 

No.1 No. 2 No. 3 
BPR Ee kih s-0 SE dial 58.50 Pon 
, eer? $64.48 57.50 $50.50 


OPE 40ers cen 75.50 63.50 51.50 
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ing the capacity of the mills to accept 
it. At the last auction in Portland some 
100 million feet of cargo lumber and 
30 million feet of rail was sought. The 
cargo orders were mostly boards and 
dimension. Since the $4.50 premium on 
boards was taken off board orders are 
not popular and but 20 million feet or 
so was placed. Mills are loaded with 
plank and timber orders. Efforts to 
restore premiums on boards and di- 
mension are being made. Domestic 
demand as is usual drops before Christ- 
mas but there is a need for any lum- 
ber available. Pine orders after Janu- 
ary ist are frozen without government 
order. Buying was never more diffi- 
cult; many wholesalers pay net ceiling 
prices for lumber and take a chance 
on making a profit. 

TACOMA: The production situation 
in this area has shown little change 
in the past fortnight. Weather condi- 
tions are excellent for this season of 
the year and both log and lumber pro- 
duction have been holding their own. 
Demand for better grades of lumber is 
plentiful and the general situation has 
improved to a point where retailers can 
be a little more choosy in the grades 
they specify. A slackening off of gov- 
ernment demand for some items in the 
better grades has made limited quanti- 
ties available for private buyers and 
wholesalers have been vble to care for 
some customers accordingly. 

Lumber supplies are low, a not un- 
usual situation however at this season 
of the year, with inventory time just 
around the corner. But it is due more 
to market exigencies than to conditions 
normally prevailing at the close of the 
year. Logs are scarce and the scramble 
on the part of smaller operators for 
those that are available is pretty lively. 


Christmas Message from 
Col. Sherrill 


TO THE AMERICAN LUMBER 
INDUSTRY: 

This is our fourth consecutive War 
Christmas. Only once in our history 
have we had more than four such 
Christmases. That was during our War 
for Independence. This, too, is a War 
for Independence. It took the terrible 
Winter of 1777 and Valley Forge to 
bring home to the American people 
then the magnitude of the task which 
lay ahead. 

The past few weeks have demon- 
strated the enormous magnitude of the 
task which lies ahead for the fighting 
‘men of the United States. Completely 
around the world, the soldiers, sailors 
and airmen of the United States carry 
the hopes of mankind. They will not 
fail if we sustain them. 

In every walk of life, we must dedi- 
cate ourselves anew each day to al- 
low nothing, absolutely nothing, to in- 
terfere with the doing of our part in 
this greatest of all world crises. This 
can be the most magnificent Christmas 
gift of all:—‘“It is not what we give, 
but what we share—for the gift with- 
out the giver is bare.” 

The lumber industry has a big part 
to play as we move into the future. 
The war demands are mounting again 
and must be met at the expense of 
every other consideration. I want to 
quote again a message I once sent to 
a group of lumbermen:—‘I like to 
think of the Army and the Navy and 
the lumber industry as a great trinity 
of strength, each one dependent upon 
the other two, and each one with a firm 
and resolute determination that it 
shall never fail the other two.” 

At this Christmas Season, you are 
entitled to a feeling of satisfaction. 
With best wishes and renewed hope, let 
us continue to go forward together 
towards the goal, “Peace on Earth 
and Goodwill to Men.” 

FRED G. SHERRILL, 
Colonel, Corps of Engineers, 
Chief, Procurement Division, 
Military Supply. 
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Holiday greetings to all in the lum- 

ber trade. We greatly appreciate i 
the favor of your patronage and 
pledge our best efforts always to be 
deserving of it. May your Christ- 
mas joys be many and may peace 
again prevail throughout the world 
during the coming year. All officers 

and employes of the Southwest 
Lumber Company join in senting i 
you this wish. 


Wimeh owe Cae ork em ee 








THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Westery Pine Associatien 
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The MANAGERIAL FILE 


A desk-side efficiency unit 
for the busy executive de- 
manding privacy, security, 
convenience. 2 locks. 2!/2” 
rubber castors. Ball-bear- 
ing rollers on drawer. 
High quality. Order today. 
Northwest Metal Prods. Co. 


1337 E. Mason Street 
Green Bay, Wis. 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS FACTORY 
YARD STOCK e i CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 

Reliable Shippers 32 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 





Change Your Saws to Simonds 


BL FL 3, or 2'2 inserted tooth. Cut more lumber at less 


etpense, and no saw trouble. Saw returned 2nd day as 
a e: at about '; the cost of new SAVE on 2', 
ed fe saws, alse on solid and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian. Miss. 

















ENGLE® WORTH jaa | 


ae Ea ipan | 
umber ompany 
McMINNVILLE, OREGON 





cturers 
onufa of 


WEST Coast FOREST PRODUCTS 


Gillies Bros. & Co. Ltd. 


BRAESIDE, ONTARIO, CANADA 
Consize WHITE PIN siaesen 
Air-Seasoned e Water-Cured 


For 102 years, 1842-1944. Capacity 30 million ft. annually 
Members N. W .L. D. Assn. 
ORY STOCK--ROUGH or DRESSED. Prompt Shipment 








J JAMES W. SEWALL N 


Consulting Forester 


JAMES W SEWALL PHILLIPS & BENNER 
Old Town, Maine Ruttan Block 
Estsblished 1910 Poct Arthur. Ontario 








WHITE PINE povicrcse- 
Also pm ae 
Fir Wallboard Gav 228. preaucts 
William Schuette Company 


New York 
Office--41 East 42d St. PITTSBURGH, PA. 





48 








Circular Saw for Felling 


Announcement has just been made 
of a new portable circular saw for 
It has a 30 


12237 


felling and woods work. 





inch blade with large teeth and deep 
gullets and is said to operate swiftly 
and smoothly at any angle on or off 
the ground. The wheels are rubber 
tired for easy rolling over loose, sandy 
or soft ground. Harry A. Lowther 
Co. is the manufacturer. For further 
information, check number 12237. 


Power Control Unit Auxiliary 
Drum 12231 


The new power control unit auxil- 
iary drum, while designed as a bull- 
dozer power control unit, provides 
many additional hoisting and towing 
services with the “Caterpillar” D4 or 
R4 tractor. Service problems are 
minimized by simple, quick action and 
a single lubricating fitting. The Hy- 
ster Co., manufacturer of the unit, 
states that the price is extremely 
competitive. For further information 
check number 12231. 


Direct-Line Swaged Hook 122311 


A new method of fastening a hook 
to steel rope without the rough edges 
of splicing is offered by Poulsen & 
Nardon, Inc., manufacturers of the 





direct-line swaged hook. The unit has 
a straight shank, flattened sides, 
smooth inside surface, round throat, 
ample radius and finished point and is 
made from alloy steel. For further 


information check number 122311. 



































Stair Treads 12234 


Attractive new packaging of Dura- 
Val stair treads is announced by the 
So-Lo Works, Inc. Each half dozen 
of the treads is wrapped in a 3-color 
printed and illustrated band of card 
board with sections die cut to show 
the product as if laid on miniature 
stairs. The stair treads with pre- 
curved nosing are made of a new com- 
position material which looks, feels 
and is said to wear like rubber. They 
are ribbed, and waterproof. For fur- 
ther information check number 12234. 


Building Survey Report 


The third consumer survey relating 
to postwar housing demand, made by 
the Producers’ Council, Inc. is now 
available. Home building volume, 
price factors, house buying practices, 
and prospects themselves are _ thor- 
oughly analyzed. Copies available 
from Producers’ Council, Inc., 815 
15th Street N.W., Washington 5, D.C. 


New Spray Development 12232 


A new paint spray development, 
“PowerAire,” manufactured by the 
Brown-Timmermann Co. has the full 
compression of the automobile or 





tractor engine, by merely taking out 
two spark plugs and inserting two 
special PowerAire pumping units. A 
larger hose is connected to these two 
units which leads to a pressure gun 
and vacuum paint can. One man is 
said to do the work of five and paint 
spray approximately 700 square feet 
per hour. 

For further information check num- 
ber 12232. 


Postwar Home Pamphlets 12233 


The first of a series of pamphlets 
on postwar homes being offered the 
lumber dealer is “What Will the 
Postwar Homes be Like?”, published 
by the Southern Pine Assn. The pur- 
pose is to encourage prospective 
builders to make an early start on the 
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preparation of home building plans. 
There are five architect designed low- 
cost homes included in this first 
pamphlet. For further information 
check number 12233. 


Elevating Endgate 12238 


A new elevating truck endgate or 
tailgate acts hydraulically to lift 


loads from street level to truck body 
level. Power is from the truck engine. 
Loading is speeded and manpower 





saved. Can be installed on present 
trucks. Fruehauf Trailer Co. is the 
manufacturer. For futher informa- 


tion check number 12238. 
Calendar for 1945 12235 


Announcement of the 1945 “Corley 
Girl” calendar has just been made by 
the Coriey Manufacturing Co. The 
picture, by Rolf Armstrong, contem- 
porary artist noted for his outstand- 
ing portrayals of feminine pulchri- 
tude, is rich in colors and the calendar 
sheet shows the current month, the 
previous month and the month to fol- 
low. Further information available by 
checking number 12235. 


Sawmill Machinery Booklet 
12239 


Illustrations and brief descriptions 
of a few of the more popular saw 
mills and auxiliary equipment manu- 
factured by American Saw Mill Ma- 


chinery Co., are compiled in a new 
booklet, “Sawmill Machinery.” In- 
cluded are edgers, heavy duty trim- 
mers, sawdust conveyors, log beam 
carriages, swing saws, circular saws 
and many others. For a copy check 
number 12239. 


National Advertising 
Program 12236 
The Creo-Dipt Co., North Tona- 
wanda, N. Y., in order to get its prod- 
ucts before the building and remodel- 
ing public of the postwar period, has 
embarked on a national advertising 
program for 1945 by carrying full- 
page color ads in leading national 
magazines covering the home-makers’ 
market. For full information about 
Creo-Dipt Co. merchandising help 
check No. 12236. 


Safety Cap 122310 

A new type of head protector, 
known as “Beanie” cap, is manu- 
factured by the Portable Products 
Corp. It is a light weight molded 





fibre unit with a soft, flexible band to 
fit any shaped head comfortably. For 
further information check number 
122310. 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 


information will be forwarded. 


12231 12232 

12235 12236 

12239 122310 
INS oo accep ba ooo So eee eee 
pear ranged Sega ay Pare te scar 
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12233 12234 
12237 12238 
122311 
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PAUL B. BERRY 
Grand Rapids 6, Michigan 


If you can furnish any of the follow- 
ing (or anything else) write or wire me. 


10 cars 4 & 5/4’ Soft Maple, Poplar. 


Gum or what have you, prefer 
214Btr. 

10 cars 4/4’ Ponderosa. prefer ‘“‘D”’ 
Selects 

10 cars 4/4”’ Hard Maple, prefer £1&Btr. 

5 cars 5-6/4" Hard Maple, prefer 
£1&Btr. 


5 cars 2’’x2’’x30’’ Clear, prefer Gum 
S cars KDS4S or Round 1/23/32’’x 
1 23/32’’x8"’ to 72’. prefer clear Pon- 


derosa 

5 cars 3”, o aoe: strips S4 
or 2S. as fi KD SD Rgh. 
or S4 or 2S 


Interested in fir plywood connection 











Ponderosa Pine 
California Sugar Pine 
Arizona Soft Pine 
White Fir 


WUICHET LUMBER CO. 


hop—Selects—Common 
Dimension 
Pattern—F lask 
WRITE 


714 Railway Exchange Bidg., 
Chicago 4 


ALTFORNIA 


SUGAR & WESTERN 
Evrae nonnren 











—_— 





S U GAR Pattern Lunas ' 


Selects and ; 
' 


PINE  s- 


t California Ponderosa Pine | 
Perrone. af and Cut Stock | 


' 











Douglas Fir 


Timbers, Dimension 
and Boards. 


Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Co. 
CARLTON, ORE. 
E. J. Linke : Guy Haynes 
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. . Deceased 


HARRY AISTHORPE, co - operator 
with his brother, Fred, of Aisthorpe 
Lumber Co., Chico, Calif., killed in ac- 
cident Nov. 8. 


R. D. BAKER, 82, president Lassen 
Lumber & Box Co., San Francisco, 
Calif., of a heart attack, Dec. 1, after 
a long illness. He was a past president 
of the old California White & Sugar 
Pine Assn. 


DELBERT L. BARWELL, 56, at one 
time manager and secretary of Reli- 
ance Lumber Co., Tacoma, Wash., Nov. 
23. Survivors include widow, daughter, 
mother, and two brothers. 


JAMES MARSHALL 
Brinkley Lumber Co., 
Nov. 14. Widow, five 
daughters survive. 


BRINKLEY, 73, 
Valdese, N. C., 
sons, and six 


Cc. R. BUCHANAN, manager Monarch 
Lumber Co., Oakland, Calif., Oct. 12. 
Organized Buchanan & Russell in 
1920s; later was an executive Hogan 
Lumber Co. and general manager 
Feather River Pine Mills, Inc., Feather 
Falls, Calif. At one time secretary- 
manager East Bay Lumbermen’s Assn. 
Survived by widow, two daughters, one 
son. 

J. H. CHAMBERS, 83, 
Chambers & Son, Cottage Grove, Ore., 
Oct. 22. In previous years he had inter- 
ests in four other Northwest lumbering 
eoncerns. His son, Victor, and two 
grandchildren survive. 


owner J. H. 


WALTER CHAMBERS, 86, pioneer 
British Columbia logging and lumber- 
ing operator, Victoria, B. C. 


NELSON W. CHENEY, 68, treasurer 
Frank H. & Charles W. Goodyear Lum- 
ber Co. for many years, Buffalo, N. Y. 


WILLIAM W. CLABAUGH, 75, for- 
merly of the Clabaugh Lumber Co., 
Tacoma, Wash., Nov. 15. Survivors in- 
clude widow, two daughters, brother, 
and four grandchildren. 


WILLIAM 
president and 


ALLEN CLARKE, 353, 

owner W. A. Clarke 
Lumber Co., Madison, Ark., Nov. 21. 
Widow, mother, four daughters, and 
two sons survive. 


MRS. OTELIA COMPTON, 85, mother 
of Dr. Wilson Compton, secretary-man- 
ager National Lumber Manufacturers’ 
Assn., Washington, D. C., and voted 
“American Mother of the Year’ in 1939, 
at her home in Wooster, Ohio, Dec. 15. 
She held an honorary Doctor of Law 
degree. In addition to Wilson Compton, 
two other sons and a daughter survive. 
The four children hold a total of thirty- 
one college and university degrees and 
are all educators—Dr. Karl T. Compton, 
president of Massachusetts Institute of 
Technology; Prof. Arthur H. Compton 
of the University of Chicago and win- 
ner of the 1927 Nobel Prize for physics, 
and Mrs. Mery Rice, a Presbyterian 
missionary and college professor now 
on leave from Allhabad, India. 


WILLIAM D. CONNOR, SR., 80, pres- 
ident Connor Lumber & Land Co., 
Marshfield, Wis.; R. Connor Co., and 
Canadian-Puget Sound Lumber & Tim- 
ber Co., Victoria, B. C., Nov. 20 at 
Phoenix, Ariz., of asthma, aggravated 
by heart complications. He had only 
recently recovered from a severe at- 
tack of pneumonia. His home was in 
Marshfield, Wis. Lieutenant Governor of 
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Wisconsin in 1907-08. Devoted much 
time to education and civic betterment. 
Survivors include two daughters and 
three sons, Lt. Comdr. W. D. Connor, 
Jr., of the Navy; Gordon of Wakefield, 
Mich., and Richard of Laona, Wis. 


B. FRANK COPELAND, 63, Guilford 
College, N. C., Nov. 25, after a long 
illness. Survivors include five sons. 


ORVILLE E. CRAWFORD, 59, junior 
partner in G. C. Goss & Co., Indian- 
apolis, Ind., after an illness of a year. 
Survivors include widow, three sons, a 
daughter, and a sister. 


MALCOLM FE. DILLEHAY, 56, Pali- 
sade, Neb., Oct. 21. With Gering Lum- 
ber Co., Gering, Neb., until twelve 
years ago. Survivors include widow, a 
daughter, and a son, Dwight, engaged 
in the lumber business at Wauneta, 
Neb. 


. 
PERRY CARTHMAL DUNLAP, vice 
president Pueblo Lumber & Supply Co., 
Pueblo, Colo., Dec. 4. 


MARTIN FINESILVER, 72, president 
and founder of Ohio Lumber Co., Cleve- 
land, Ohio, Dec. 4. Surviving are 
widow, a daughter, and three sons, 
Earl and Sol, associated with him in 
business, and Elias. 


MRS. ROSE FISH, wife of Frank S. 
Fish of Kent Lumber Co., San Fran- 
cisco, Calif., Nov. 22, after several 
months’ illness. 


JOHN GEORGE GIRARD, 58, lumber 
inspector and trustee of Pacific Lumber 
Inspectors’ Bureau, Hoquiam, Wash., 
Nov. 20, following a short illness. Sur- 
vivors include widow, three sons, and 
two daughters. 


EDWARD BERNARD HANNON, 64, 
owner and manager of O. K. Lumber 
Co., Decatur, Ill., Oct. 24. Widow and 
stepson survive. 


TED B. HUSTON, 41, president Home 
Lumber & Coal Co., Boise, Idaho, Oct. 
20, following an emergency appendec- 
tomy. Company has 13 yards in Idaho, 
Nevada, and Oregon. Survivors include 
his widow and two children, mother, 
three brothers, and a sister. 


RUFUS G. KING, 65, president, 
treasurer and founder, Pioneer Lumber 
Co., Seattle, Wash., suddenly Nov. 30. 
Avocation was writing fiction and in 
1940 his book, “The Ambulance Driver,” 
was published. Survived by his widow, 
a daughter, three sons, and three 
grandchildren. 


. FRED WELLEN KNAPP, 77, New- 
burgh, N. Y., for years an Eastern rep- 
resentative for Mershon, Eddy, Parker 
Co. of Saginaw, Mich., Nov. 27, after a 
short illness, although his health had 
not been good for some time. His 
widow and two daughters survive. 


OWEN J. LEONARD, 61, midwestern 
sales manager at Chicago of Pelican 
Bay Lumber Co. of Klamath Falls, 
Ore., on Dec. 3, after an illness of three 
months with coronary thrombosis. His 
home was in Evanston, Ill. At one time 
he had his own company in Dubuque, 
Iowa, and was later in business as 
Advance Lumber Co., in Chicago un- 
til 1935. Survived by widow, and two 
sons, Robert and Charles. 


JOHN M. MILLER, 81, president and 
treasurer of Bradley, Miller & Co., Bay 
City, Mich., and active in the lumber, 
frame, and box business for some 60 


years, suddenly Nov. 25, following a heart 
attack. His son, Norman J. Miller, has 
been appointed special administrator to 
continue the business. 


MICHAEL (MIKE) MORRISON, 55, 
associated for a number of years in 
logging firm of Laird, Garrett & Mor- 
rison, Oct. 27. Home near Eugene, Ore. 


Survivors include widow and two sons. 


JOEL HARRISON MYERS, SR., 66, 
head of Myers Lumber Co., Monroe, 
N. C., Dec. 6, as a result of stroke 
suffered earlier in the day. Survived by 
widow, two sons, and two daughters. 


JACOB NIEDERER, 86, founder and 
president of J. Niederer Mfg. Co., Los 
Angeles, Calif., Nov. 2. 


FRANCIS P. NIEHAUS, 37, partner 
with his father, Ben Niehaus, in Nie- 
haus Lumber Co., Vincennes, Ind., Nov. 
24, after a short illness. Surviving are 
his widow and two small children, two 
brothers, and his father. 


FRANK L. O’CONNOR, 55, district 
sales manager for E. L. Bruce Co. in 
San Francisco and surrounding terri- 
tory, in Memphis on Nov. 29 while on 
a visit to Bruce plant. Formerly trav- 
eling representative in southwest and 
middle west and later district sales 
manager in East with offices in New 
York City. Survived by widow, son, 
and three brothers, M. E., Cage, Louis, 
all in lumber business. 


JOHN C. PATTISON, 75, Toledo, Ohio, 
sales representative for F. W. Dutt- 
weiler Lumber Co. for the last thirty 
years in northern Ohio and southern 
Michigan, Nov. 29. Two sisters and a 
nephew survive. 


ARTHUR PENDRY, 48, owner of 
Pendry-McKenzie Lumber Co., Van- 
couver, B. C., recently. 


THEODORE ALFRED (“AL”) PE- 
TERMAN, 51, head of the Peterman 
Manufacturing Co. and son of the 
founder, the late Theodore F. Peter- 
man, at his home in Vancouver, Wash., 
Nov. 16, following several months of 
illness. He recently had moved from 
Tacoma to Vancouver to. establish 
headquarters for his operations after 
the Government took over his com- 
pany’s main Tacoma plant for expan- 
sion of the Todd Pacific shipyards. He 
is survived by his widow, mother and 
a sister. 


JULIUS R. PITTS, 83, owner and op- 
erator of Pitts Lumber Co., Greensboro, 
N. C., Nov. 10, following declining 
health of three years and serious ill- 
ness of two weeks. A daughter and 
four grandchildren survive. 


DANIEL D. POWELL, proprietor D. 
D. Powell Lumber Co., Prestwick, Ala., 
Oct. 29, after an extended illness. Sur- 
vivors include widow, three daughters. 
and a son. 


HIRAM ROUTT, 82, until his retire- 
ment operator of the Routt Lumber Co., 


Fresno, Calif., recently. 
a daughter survive. 


Four sons and 


JEROME H. STUTZ, 55, member of 
Atkinson-Stutz Co., San Francisco, 
Calif., recently in Stockton, Calif., fol- 
lowing a long illness. Survived by 
widow and brother. 


F. C. TURNER, 61, owner and opera- 
tor of F. C. Turner & Son, Medora, II1., 
Nov. 22; he had been in ill health the 
past ten days. Survivors include his 
widow, parents, and a son. 


December 23, 1944, AMERICAN LUMBERMAN 

















ADVERTISING 


PAYABLE IN ADVANCE 


Co: must be in office of AMERICAN LUM- 
BERMAN by Monday prior to publication 
date. Rates are b on ber of WORDS 
and consecutive insertions as shown below. 
Be sure to count address. For ‘“‘blind’’ ad- 
dress care this publication count 5 words. 
Advertisements are set in uniform style, in 
roper classification, with first line in capitals, 
ff so ordered. 

Extra lines of white space count as 5 words. 
Please specify CLASSIFICATION desired. 





RATES PER WORD. PER INSERTION 
8c per word for one insertion. 


7c per word, per insertion, for 2 consecutive 
insertions. 

6c per word, per insertion. for 3 to 5 consecu- 
tive insertions. 

Attractive discounts for 6, 13 er 26 consecu- 

tive insertions. 

When answering “blind’’ advertisements ad- 

dress number shown care of 


AMERICAN LUMBERMAN 


139 N. Clark St., Chicago 2, Illinois 











HELP WANTED 
WANTED 
Band sawyer for single band mill. Village of 





ork. School town. Posi- 
Address X-24, Ameri- 


5000 northern New 
tion open November 1. 
can Lumberman. 


MISCELLANEOUS — WANTED 








INSPECTOR WANTED: For small Northeast- 
ern Concentration yard; outside work, all 
northern hardwoods. Would prefer a man 
with some experience in Hemlock and Pine. 
ese work. Address A-39, American Lum- 
erman. 





MANAGERS—There never was a better time 
than now to better your i i 


WANTED: FIRE EXTINGUISHERS 


21, gallon pressure type, soda and acid. 
bea best price on an art of 40 units. 
RAWFORD RNITURE G. CORP., James- 
town, N. Y. 


BUSINESSES WANTED 











an 

ate yourself with the leading Line Yard Op- 
erators of the.U. S. We will put you in touch 
with the finest in the Line Yard field. Write 
or see Major Lee Wells. Secretary. Line 
— Association, Fairacres, Omaha. Ne- 
raska. 





Northern Illinois firm wants buyer familiar 
with lumber, lumber accessories, and with a 
inontetye of the feed and seed business. Ad- 
dress X-75, American Lumberman. 





WANTED TO BUY 


A lumber yard (with or without a coal and 
feed business) in Wisconsin. Give general 
description, selling price, amount of inven- 
tory and location. Address S-52, American 
umberman. 





Will consider buying a yard or interest’ in 
same and manage. Address X-25. American 
Lumberman. 





WANTED—EXPERIENCED LUMBERMAN 
Capable of doing estimating, sales and gen- 
eral office work in retail lumber yard, also 
reliable Yard Foreman. Give full details 
about yourself and salary expected. Address 
H. P. Tomlin, Gen’l Manager. Five Points 
Lumber Company, Jackson, Tennessee. 


SITUATIONS WANTED 


SALES MANAGER 
ears experience in wholesale and retail 
oe building materials. Prefer Midwest 
territory. Address A-28, American Lumber- 
man. 


WANTED—EMPLOYMENT-EXECUTIVE 


Available at once. Twenty years executive 
capacity Line Yard operations, from three to 
8, with Main Offices, Concentration Yard and 
Millwork mill actively managed, and Secre- 
tary of same. Stockholding changes made 
change necessary. Would like to get in 

















“USED MACHINERY WANTED 


BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines 
open and closed back anywhere from two to 
hteen track. Also interested in Mereen 
Johnson o: Mor Matchers, Edge Trimmers, 
Squeezers and Band Resaws. and any other 
box uipment used in box working factories. 
Address “K-21."° American L rman. 


WANTED—FOR DEFENSE WORK 
Late Model- Roughing Planer, (Double Sur- 
face). Also vertical resaw. 54 or 60. inch— 
6” or 8” Electric Moulder—straight line rip- 
saw. Want only late model, direct motorized, 
ball bearing equipment in excellent condi- 
tion. Write or wire—THE QUIRK COMPANY, 
CUDAHY. WISCONSIN. 


WANTED—BAND RESAW 
In get condition, give description and 7. 
AS LUMBER COMPANY, Newnan, 

















touch with ——— or party with il 
operations and exchange experience, refer- 
ences, and other information. Write A-29, 
American Lumberman. 





Retail Manager. age 38; family. 18 years di- 
versified experience in lumber, buildi ma- 
terial and fuel. Address Box X-72, eri- 
can Lumberman. 





ROSITION WANTED AS MANAGER 


By an energetic, progressive retail lumber- 
man, age Twenty years experience, last 
16 with 2 employers. Desires new connection, 
west preferred, with guaranteed — oe 
percentage of profits. Address A-46, eri- 
can Lumberman. 





DRAFTSMAN 
For detailing and billing special millwork and 
a fixtures. The Alfred Bloom Co., Omaha, 
ebr. 





Wanted: Two yard managers for cities of 
16,000 and 6,000 in Upper Peninsula of Mich- 

igan. Salary and bonus. Give full details in 

application. Revly is confidential. Address 
-44, American Lumberman. 





MANAGER FOR HARDWARE STORE 


In connection with lumber yard. Must be cap- 
able of taking complete charge and under- 
stand the handling and installation of wir- 
ing. heating, age estimating cost and 
job build-up. Give reference and experience 
with reply. Job is now open. Address Amer- 
ican Lumberman Box A-41 


WANTED: CONSUMER SALESMAN 


For roofing, asbestos, insulated brick siding, 
insulation and package selling for retail lum- 
ber dealer and builder. We will furnish 
some leads but we want a good closer cap- 
able of creating his own leads. Lotation. in 
Northwestern Pennsylvania—a good proposi- 
tion for a good man with his own car. Ad- 
dress Box A-40, American Lumberman. 


WORKING FOREMAN 


For small planing mill em loying 10 to 20 
men, , + mgs on high-class millwork and 
store ures, erated in connection with 
retail lumber yard. Located in Western Penn- 
eyivenia town of 2000. Good _ schools, 
churches and other advantages. Give com- 
poe. information with reply. Address A-26, 
merican Lumberman. 











ARE YOU INTERESTED IN 
POST WAR SECURITY? 


A capable foreman is wanted for a large and 

old-established distributing yard, handling 
est Coast lumber by vessel and rail, lo- 

cated in New York Harbor. Address A-25, 
erican Lumberman. 








VENEER MILL MANAGER 


Seeking change around first of year, thor- 
oughly experienced in manufacture of com- 
mercial Box stock operation from stump to 
car. Thirty years experience. Good refer- 
ences. In good health. Small family. Ad- 
dress A-45, American Lumberman. 





SALESMAN 


Competent, experienced, good education, age 

Millwork, Lumber, Building Products. 
Prefer University Town in Northwest. Wiscon- 
sin, Minnesota or Canada. Address A-42; 
American Lumberman ‘ 





LUMBERMAN 


Ten years retail owner and operator — 14 
years larger mills. Chief Accountant, office, 
sales and credit manager wishes connection 
carrying opportunity. Over draft and middle 
age. Southern States. Address X-59, Ameri- 
can Lumberman. 


ACCOUNTANT AND AUDITOR 
Thoroughly experienced in saw mill account- 
ing and public accounting and taxation, will 
be available soon. Prefer position with lum- 
ber manufacturing corporation. P. O. Box 
2192 DeSoto Station. Memphis, Tenn. 


~ MISCELLANEOUS—WANTED | 


AGENCY WANTED 
Energetic, successful retail lumber and mill- 














work dealer, now liquidating his business, ° 


seeks exclusive selling agency for buildin 
specialties. Eastern territory (New York area 
preferred. Will consider Florida. Give full 
data. Personal meeting can be arranged. 
Address X-80, American Lumberman. 





Wanted—Nailer, 10 to 12 track. clincher and 
zig-zag. 15 to 20 used factory trucks. WAL- 
LACE ONGNA & SONS, Sheboygan Falls, 


Wisc. 
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Ww 
1—Horizontal Resaw. 7’ band wheels pre- 
ferred. Contact KELATZKY BROTHERS, Calu- 
met, Michigan. 





WANTED 
110 H.P. Diesel Engine or larger. Must be in 
cod condition. Mitchell Lumber Yards, 
arion, Ohio. R. No. 4. 





1 only Planer or timber sizer—capacity 10° 
high by 16’ wide—arranged with four (4) 
heads—direct motor drive and equipped with 
motor of suitable capacity—220 Volt 60 Cy- 
cle. Machine to be in first-class condition and 
fully guaranteed. State price and where can 
inspect. Write Fruit Growers Express Com- 
pany. 1101 Vermont Avenue, Washington, 





Wanted: 10 or 12’. Band saw stretcher with 
movable rolls also leveling block. Address 
A-43, American Lumberman. 


WANTED TO BUY 
Want to correspond with n_ who will 
release electric planer-matcher or double sur- 
facer, or a belted ball bearing machine after 
“Vv Day. HURON SASH & DOOR CO., 
HURON, SO, DAKOTA. eo 











Wanted—Berlin Roundhead Planer, self-feeder 
50-250 lineal feet per minute, state price, con- 
dition, what make if not Berlin. THUR 
RAJALA, Bigfork, Minnesota. ~ 





oO: let a i full swin 
me complete on capacity, 8 
derrick with at least 80 To cen: steam r! 
electric driven. VREDENBURGH SAW MILL 
COMPANY, Vredenburgh, Alabama. 


WE ARE IN THE MARKET 

For Morgan or Doig Nailers, any size or con- 
dition. ill pay up to $100.00 per track. Can 
use several vertical resaws,. single or twins. 
Hand-hole cutting machines. an 
fastening or shook splicing machines. ire, 
write or ‘phone: Keystone Machinery Co., 324 
Fourth Avenue, Pittsburgh 22, Pa. 


NAILING MACHINES, ETC. WANTED 
We want 3 Morgan or Doig Nailing Machines 
auickly any size. We also want 1-Shook 
Splicer, Morgan. Doig or Saranac. 1-Hand- 
hole cutting machine. 1—2’" Dowel Machine: 
also Dowel Sander. Send ‘list of all machines 

ou wish to sell.- Chas. N. Braun Machinery 
o., Fort Wayne, Indiana. : 


WANTED—SELF FEED RIPSAW 


Also Diesel or Gasoline. engine to power 
same. 'BISSELL LUMBER & WRECKING CO., 

-7920 W. Grand Ave., Elmwood Park, 
Chicago 35, . Ill. : 


51 


corrugated 














LUMBER & DIMENSION 





TRANSIT & MILLING 





LUMBER & DIMENSION 




















WANTED SERVICES FOR SALE 

Wanted Lots 150/350 M pieces 1’’ 34 Hard- 
wood cubes smooth sanded finish all sides. FOR SALE 
Prefer beech, birch, maple, gum or hickory. MILLING IN TRANSIT 
State price delivery. Box A-22, American At St. Louis All species Southern Hardwoods all sizes and 
Lumberman. . dimensions including timbers. Planing Mill 
- - —_—— - Resawing and resawing facilities. Quick shipment. 
Bissell will buy it if it is sold in a lumber Dressing 

ard. BISSELL LUMBER & WRECKING CO., Ripping SOUTHERN LUMBER SALES 


834-7920 W. Grand Ave., Elmwood Park, 
Chicago 35, Illinois. 


4/4 CHERRY WANTED 


We require about 200,000 feet per month of 
4/4 Cherry. and will accept it by car or 
truck. Ceiling prices plus delivery. IRWIN 
MANUFACTURING CO., INC., Garland, Penna. 








WANTED 
Carload NC or YP Flooring 1x3 rift grain. 
Price no object. High priority with L-335 re- 
lease. Max Lumber Co., 660 Grand St., Jer- 
sey City. N. J. 





Wanted to place order for car Fence Pickets 
or half car of pickets and other items to 
make up car. BISSELL LUMBER & WRECK- 
ING CO., 7834-7920 W. Grand Ave., Elmwood 
Park, Chicago 35, Ill. 





Mountain Aspen preferably in 1’ thickness. 
Write this paper stating quantity available, 
quality, dryness, average widths and lengths 
and price. Address Box A-37, American Lum- 
berman. 


san ere 





: WANTED TO BUY 
—MISCELLANEOUS— 


RAILS WANTED 
Principally 16-20-25-30 lb. 
THE W. H. DYER CO. 
Fullerton Bidg.. St. Louis, Mo. 











RAILS: ANY SIZE OR QUANTITY 
Particularly 20 ib. 25 lb. 30 lb. 35 lb. & 40 bb. 


Secure our price before selling. 
MIDWES? STEEL CORP. 
Charleston. W. Va. 





WHAT HAVE YOU 
TO SELL? 


WHAT DO YOU 
NEED? 


AMERICAN LUMBERMAN 
CAN HELP YOU 
You can insert a 20 word 
advertisement in these col- 
umns THREE TIMES for 

only $3.60. 

To reach the next issue 
mail your copy to reach 
us by next Monday 


AMERICAN LUMBERMAN 
139 N. Clark St. 


Chicago 2. Il. 








BUSINESS OPPORTUNITIES 
PATENTED, TIME TESTED. FHA APPROVED, 
Factory-Built method of home construction, re- 

uiring 17%, less material and 52% less labor. 
ttractive proposition to qualified manufac- 


turers in position to handle State franchise. 
“eo HOMES, Inc., McDonough, 











For Lease. Circular sawmill, 15 to 20,000 ca- 
pacity with four inch edger and 6 x 15 planer, 
on Lake Stevens, Washington. FRANK W. 


SMITH, 2207 Calhoun St., Seattle 2, Wash. 








Permit to ship to us 
must be secured in 
advance. 


The Mill Creek Milling Co. 


326 So. Taylor Ave. 
St. Louis, Mo. 





TRANSIT MILLING 


At Corinth, Mississippi—Pine and Hardwood— 
Band Resaw—Three Trunk Lines: G. M. & O., 
Southern, Illinois Central 


CORINTH PLANING MILL COMPANY 
Corinth, Mississippi 





MILLING IN TRANSIT 
at oe are ey New Mexico 

Located on A. T. & S. F. Ry.—Transcontinen- 
tal Line Storage, Seasoning, Sorting, Grading, 
and Milling with modern high-speed Matcher 
and Resaws. Write us for information and 
necessa arrangements. 

SIT REMANUFACTURING CO. 

Box 1694—Albuquerque, New Mexico 











Phone 2-5871 
BUSINESSES FOR SALE | 
FOR SALE 


Good going lumber yard on railroad siding 
located near Chicago. Home on property. 
Price for yard and home §25,000 plus inven- 
pa! and accounts receivable. Address Box 
R-72, American Lumberman. 





FOR SALE 


Circular Saw Mill 10,000 feet capacity, fully 
cumepes. located in Wetzel County, W. Va., 
well housed near fresh running water. with 
good team, trucks, tractor with winch, tools, 
etc. Advantageous shipping facilities, good 
roads, and highways. Appalachian timber 
available near location. A going business 
with ample crew. MARIETTA CHAIR COM- 
PANY, Marietta, Ohio. 





FOR SALE 


Small lumber and hardware business. No 
dull season. small incorporated city in 
Rio Grande Valley of Texas. Winter vege- 
table and citrus fruit section. Good business, 
building and modern six room brick veneer 
home in same block. Write for details. Rea- 
son age and health. Santa Rosa Lumber Co., 
Santa Rosa, Texas. 





FOR SALE—PLANING MILL 


Northern Tennessee. Electrically driven; fully 
equipped; including 25 acres of land, four 
houses, trucks and approximately 600,000 feet 
of lumber. If interested apply A-33, American 
Lumberman. 


VEST POCKET 
READY RECKONER 


A useful vest pocket manual 
including a lumber calcula- 
tor for standard sizes, log 
rules, estimated weights of 
lumber and miscellaneous 
useful lumber tabulations. 


Prepaid, 50 cents 


AMERICAN LUMBERMAN, Publisher 


139 N. Clark St. Chicago 2, Illinois 
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Box 944 
PINE BLUFF, ARKANSAS 





FOR SALE 


75M 3A & 3B 8/4 hard maple, air dried. Gibbs 
City Lumber Co., Iron River, Michigan. 


LARGE Quantities 
LADDER qrade Sitka Spruce, KD dressed 2 
sides to 1% inches. Widths are 3 inches to 
12 inches; lengths are 10 feet to 14 feet. At 
bargain prices. For further particulars write 
Wood-Metal Industries, Inc., 101 Park Ave., 
New York 17, N. Y. 


5 cars reject cross ties 60c each. 
5 cars 6’ used stacking sticks 3c each. 
E. J. Gaiennie, Box 1074, Shreveport, La. 











Lumber For Sale 
5 cars 4/4 #3AGBtr. Oak S2S or rgh. AD. 
5 cars 8/4 #3AGBtr. Oak S2S or rgh. dimen- 
° ‘ 
5 pam 4/4 #2&Btr. Gum S2S or S4S AD. 
5 cars 8/4 #2&Btr. Gum S2S or S4S dimen- 


sion AD. tn 
‘= Ve" and 5° x 6&8" YP Bevel Siding 


1 car 1/"" x 4,668" Sq. Ed. Siding YP AD. 

1 4 /n"’ and 5° x 6&8" Poplar Bevel Siding 

AD. 

1 car ho and 5," x 6&8’ Cypress Bevel Sid- 

ing " 

l car 34°’ x 4tol2’° #2&Btr. YP S4S 1/."" AD. 

car 11/16" x 4tol2’’ S3S #26Btr. YP AD. 

5 cars 5/4 x 4tol2’° #2&Btr. YP S2S or S4S 
AD&KD. 

5 cars 6/4 x 4tol2’° #24&Btr. YP S2S or S4S 
AD&KD 


5 gars 2x 4 & wdr. green #26&Btr. YP RL 
S4s. 
1 car 1x66 8 #24&Btr. AD YP Pat. 105 Sid- 


_ 


ing. 
Ceiling prices on Hardwoods. Ceiling plus 
6% wholesale on Yellow Pine. All must 
be on rated and certified orders. Address 
G. F. Fountain, P. O. Box 533, Knoxville 5, 
Tenn. 


TIMBER & TIMBER LAND 
FOR SALE 


TIMBER FOR SALE 
8600 acres, 60% Hemlock, balance White Pine. 
Birch, 200 miles north of Toronto. 
Address X-34, American Lumberman. 
Lumberman. 

















TIMBER FOR SALE 


Reliably estimated at 75 million feet best 
quality Ponderosa Pine, 50 million feet good 
quality Fir and Tamarack. Four to fourteen 
miles to railroad. Good mill site. Good mar- 
ket for Pine rough or surfaced and for Fir and 
Tamarack ties, plank dimension and_timbers. 
Reasonably priced. Address X-82, American 





British Columbia Timber. Half billion feet, 
deep water shipping facilities. One hundred 
million Ottawa Valley white pine. Sound in- 
vestment. Principals only. Address A-47, 
American Lumberman. 


MISCELLANEOUS — FOR SALE 


CARPENTERS APRONS 
Write for comics and 
THE MINNESOTA CIALTY CO., Inc. 
Minneapolis, Minn. 














STEEL WINDOWS 
N ?e 
sanek eet cee 
ee double hung, etc. 
SASH SALES & SERVICE 
Weehawken, N. J. 





FOR SALE 
Hardwood and softwood slabs and sawdust 
by the ton, F.O.B. Iron River, Michigan, on 
either C, 
KINGSTON, Box 178, Iron River, Michigan. 


& N. W. or Milwaukee Road. HENRY 












MISCELLANEOUS — FOR SALE 


USED MACHINERY FOR SALE 








SS 





FOR SALE 
New and guaranteed used steel pipe boiler 
tubing, valves, stings. wood and steel tanks, 
steel buildin S. GREENSPON’S SON 
PIPE CORP., s donald Stock Yards, Ill. 


FOR SALE: Jenkins No. 343-A direct motor- 


driven — bearing continuous-feed glue 
Jointer, ood working condition. Price 
ae = 00. ". CHANAN LBR. CO, Cumberland, 





FENCE POSTS : 
Orders taken for winter and spring delive 
of No. 1 grade Northern White Cedar. JO 
LOSKOT, Charlevoix, Michigan. 


For Sale—Yellow Pine package back band 
trim for 24’’—two light windows. ZIMMER 
LUMBER CO., Newcomerstown, Ohio. 


TOY MANUFACTURERS 


Dowels—Moulding—Automatic Turnings Wood 
Wheels—Plastic Rubber aes and NOW 
STEEL WHEELS & RUBBER TIRES. Get your 
orders in for 1945 production = the 8 wood 

ills and 1 plastic plant for whom I sell the 
output. L. R. McCORMICK, 3926 Byron Street, 
Chicago 18, Juniper 1584. 











FOR SALE 


Three metal clad doors and kiln instruments. 


Write to KLATZKY BROTHERS, Calumet, Mich. 





Slightly Used Cant Hooks, Pevies, Timber 
Carriers, Pike Poles, $2.00 each fob Detroit. 
Mohawk Wrecking Co., 14525 W. Chicago, 
Detroit 27, Michigan. 





FOR SALE 
Heavy duty %4 ton Dodge Army trucks, four 
wheel drive, 7:50 x 16 mud grip tires. Some 
with power winch. Ideal for off the road use. 
Can be converted to pickup or tractor. De- 
tails on request. DRAPER CHEVROLET 
COMPANY, Saginaw, Michigan. 





FOR SALE 

350 Pine Shipping Boxes. Inside Dimensions, 
width 12”, length 251/4,"", depth 1014’. These 
are sturdy boxes made from 1"’ material, end, 
side and top cleated. Have strong snap locks 
at each end of cover and manila rope han- 
dles. Price $2.00 per box f.o.b. our ware- 
house Minneapolis. CENTRAL WHOLESALE 
LUMBER CO., MINNEAPOLIS, MINN. 


USED MACHINERY FOR SALE 


EARLE HART WOODWORKING MACH. CO. 
Large selection of Modern Ball-Bearing Mo- 
torized Used Machines. Get our prices and 
list before buying. 

Chicago, —_ 565 W. Washington Blvd. 

: Andover 
Greensboro, N. ‘C., Davidson Dr., Sedgefield 
P 9633 














h.: Greenboro 





FOR SALE 


Three complete band saws 52’ long; also a 
number of shorter pieces. One 2-drum elec- 
tric hoist wr S A. 40 HP motor and 
friction driven Contact 
KLATZEY BROS., ‘Calumet, Michig higan. 





FOR SALE 
Complete 6 ft. band mill with derrick and 
boilers. Can now be seen in operation. The 
Cleveland-Oconee Lumber Co., ens. Geor- 
gia. 





SPECIAL OFFER 
08 Heavy-Duty Used Cast Steel 
LOGGING RACES 


FOR RAILROAD CARS 
OR STORAGE BINS 


No priority required. 
Sketch gladly furnished. 


IRON & STEEL PRODUCTS, INC. 
13424. S. Brainard Ave., Chicago 33, Illinois 


“ANYTHING containing IRON or STEEL” 








For Sale—l Kaydel Lumber Moisture Gauge 
Type L-340 complete with DX-10 contactor, 
_ S-1 pressure contactor and err | 


CRAWFORD FUBNITURE MFG. CORP., James- 
town, N. Y. 







AMERICAN LUMBERMAN, 








December 


GHT CAR PRICES REDUCED! 
me's only half of recent peak prices— 
.00 to $1950.00 each 
40, Hopper, triple, 50-Ton 
10, Hopper, Side-Discharge, 50-Ton 
90, Refrigerator, 40-Ft., 40-Ton 
10, Refrigerator, 36-Ft., 30-Ton 
8, Ballast, Composite, 50-Ton 
29, Box, 36-Ft., 40-Ton; Steel Ends 


9, Dump, Koppel Automatic, 30-Yd., 
with Aprons 


18, Dump, K&J, Automatic, 16-Yd., 40-Ton 


4, Dump, Western, 20-Yd., 40- and 50-Ton 
Steel Floors 


25, Dump, Western, Automatic, 30-Yd., 50-Ton 
with Aprons 


20, Flat, 40-Ft. 40 and 50-Ton 

35, Gondola, Composite, 36-Ft. & 40-Ft., 40 
and 50-Ton 

9, Gondola, Steel, 50-Ton, High-Side 

30, Tank, 8000-Gallon, 40 & 50-Ton 

10, Tank, 10,000-Gallon, 50-Ton 

1, Dump, Koppel, Drop-Door, 20-Yd., 40-Ton 


ALL CARS ARE PRICED TO SELLI 


TRON & STEEL PRODUCTS, INC. 
39 Years’ Experience 
13424 S. Brainard Ave., Chicago 33, Illinois 
“ANYTHING containing IRON or STEEL” 


50-Ton 





Yates-American Band Ripsaw No. 312, Chain 
Feed on Table, $700.00; Single end Tenoner, 
Levi-Houston, $150.00; American No. 3 Single 
end Tenoner, $190.00; American Double-end 
Tenoner, complete with motor and com a- 
tor, $700.00; Andrews 34” Multiple ene e a 
ing Machine with 7 posts, Corbin 
Siote Dovetail Mortiser, $75.00; same Double 
Spindle, $100.00: Morgan 8-track Nailer and 
Framer with Side Arm, $800.00; 15-track Doig 
Framer, $1000.00; Luther Boxboard Matcher, 

; Many aed boxmaking items. Address 
inquiries to: 5 em 4 Machinery Co., 324 
Fourth Ave., Pittsburgh, Pa. 





1 Mershon (Standard) 54° Band Resaw, 50 
H.P., 220-440-V, 3-phase, 60-cycle, 1140 
R.P.M., Wagner Continuous Duty Induction 
Motor, complete > starter. Yo 6” Saw 
Blades. Price, $2250.00 
Connell & Dengler Double Surfacer, 25” 
heads, Direct Connected, 8°’ maximum rais- 
ing of head, 30 H.P., 220-440 V. 3-phase, 
60-cycle, 3600 R.P.M. Bottom Head, 10 H.P., 
220-440-V, 3-phase, 60-cycle, 3600 R.P.M. 
Motor complete with starter. Excellent con- 
dition. Price, 00. 
) Motor, Watson, 860 R.P.M., 220-V 
with starter. Price $325.00. 
30 H.P. Allis-Chalmers’ Motor, 860 R.P.M.. 
440-V. with starter. Price $375.00. 
AMERICAN BOX AND CRATE COMPANY 
tee & Woodland Avenue 
ouisville 10, Kentucky 


— 


_— 





FOR SALE: 2—84"" x 18° H.R.T. Boilers with 
3/2" breeching, 2—6" steam valves, 4 pres- 
sure valves and pipe fittings, stack. Built for 
150 pounds steam pressure. Have been tested 
for 240 pounds. Used only seven years. Passed 
inspection of the Hartford Steam Boiler In- 
spection and Insurance Co. Price $3,500.00 
f.o.b. cars Cumberland, Md. BUCHAN 
LUMBER CO., Cumberland, Md. 





FOR SALE—LUMBER CARRIERS 


Used Gerlinger lumber carriers. Also one 
Bay City locomotive crane, 50 foot boom, 5-ton 
capacity. Now in use but can be released 
maa. EDWARD HINES LUMBER CO., 
Wolcott Ave., Chicago, Illinois. 





USED MACHINERY FOR SALE 


wcrng 30 $190 

Band saw, 36” 

Box-board Matcher, fore roll earn $30 

Box-board Squeezer, 42°°x52” Auto. $575 

Circular Resaw, 26’ American 4-roll $490 

Cosseues fastener driver or shook splicer, 

ao 2 drive $510 
Pea By 73—6' 7 $6.50 each ¢ 

ier Bag "Howker Cap. 14" te 3’ 
o—. = or cablost clamp, jaws open 
to ae 

Glue Jointer, Berlin ¢ 213, chain feed $650 

Hand Jointer, 16’’ Buss round head $275 

Hand-hole machine, single-bit $290 

Jig Saw, F. & E. ¢ 469 ball-bearg. $140 

Knife grinder, -; me Auto. $265 

Lathe, irregular handle, 43” Maer} $1 ae 

Lock-corner cutter, sgl.-end. 18° C. & D. $590 

Lock-corner cutter, dbl.-end. Aid <8 “$1275 

Moulding sander, Duplex $450 

Mortiser, auto-vert. Hollow chisel, American 
No. 20 $410 

Nailer, 4-tr. Doig straight ne 16” s —. 

Nailer & Cleater, 6-tr. Doig, ay spd. 

Planer. Dbl., 30x7 Whitney -roll, sec. 
roll with square 4-kn. heads, Belt-dr. 

Planer, Double, 27x7, 6-roll Clement ¢6 $495 

Sew table, universal double arbor revolving, 

‘ & Egan, No. 187, tilting table $335 

San er, 3-drum, 60°’ Royal Invincible, roll 
feed, Belt-drive $800 

Sander, belt, Horiz. hand-block, Fay & Egan 
No. 453, carries 10°’ wide sandbelt $450 

CHAS. N. BRAUN MACHINERY CO. 
Fort Wayne 5, Ind. 








FOR SALE . 
Band saw sharpener, ‘ = BR 
Sidney 








MACHINERY FOR SALE 


2—100 KW Lng age steam driven gen- 
cove dl volts D.C. Driven by 14 x 15 


2598. HP Sterlin Boilers equipped with su- 
erheaters and all accessories. 
1—110 KVA Allis- ym Turbo Generator, 
240 volts AC, 3 phase. 60 cycle. 
1—300 KW bg house turbo generator, 
= volts AC C g—st pressure 


All ee > is in good shape and is now 
Company: Address inquiries to: Baton Coal 
ag 1100 Union Trust Building, Pitts- 

a., Att.: Purchasing Agent. 








14 10 Ton Goodman 36’’ Gauge Storage Bat- 
tery Mining Locomotives, 1842, 54 wheel- 
base, class “A’’ chassis. Mech 
brakes, hand wheel control. 

44 Ton Goodman 36° Gauge Storage Bat- 
a. 4 Mining pet Ag 

Caterpillar Diesel tractors with 
straight dozers. 

2 D-50 Caterpillar Diesel tractors with dozers. 

1 Northwest. Model 105 shovel and crane 
combination with a 50 ft. boom. 

1 Universal truck crane eal on Mack 
Truck, 6 wheel, pneumatic 
P. O. Box 35, New Rochelle, New York 

Phone: New Rochelle 2-7680 








FOR SALE 
Two American Hoist & Derrick Co. full swing 
self propeting steam log loaders. A-l condi- 
tion. J. H. Green Co., Marquette, Michigan. 





TRACTORS AND ANGLEDOZERS 


2 Caterpillar ‘50°’ Tractors roel with 
LaPlante-Choate hydraulic controlled Angle- 
dozers $2750.00 each 
2 Cletrac “55° Tractors complete with Gar- 
wood hydraulic control Angledozers. 

$2500.00 each 
Catervillar ‘35’ with oil pan and radiator 
uards, ———.. front and rear pull hooks. 
hs. 6s ee $1500.00 
Allis- Cita. | Model “M” with Single Drum 
Winch, age rebushed tracks $1 
a in perfect operating ——_ 
Al the above rebuilt and guaranteed. Priced 
far —— ceiling. 


rton C. Evans, Mt. Sterling, Ky. 





FOR SALE FROM args 
Woodworking machinery of all kinds. 
Inventory gramentty unas but postal will 
tell you if we have that much needed ma- 
— you are looking lla 500 machines in 


Try us—ask for stock list. 
B CO. INC., Medford 55, Mass. 





LUMBER PLANERS FOR SALE 


2—15"" x 6’°—4 side lumber planer and match- 
ers. OLSON LUMBER CO., Mora, Minn. 


fe Sale 4 complet rtabl 
r =i e4c ag re ie 54 Samak Ae, pote e 
a City. N. C. 





23, 1944 








Planer 30 inch width double surfacer Berlin 


machine is a bargain for someone. Lo- 
cated Brookhaven. Columbus Lumber Com- 
pany. Brookhaven. Mississippi. 











Thurston -Flavelle 


Limited 
Port Moody, B. C. Canada 
































We ask the forbearance of all who are offering 
us additional business. We regret exceedingly 
that due to limited log supply and shortage of 
labor we are unable to book any new business. 
With Victory and improvement in our situa- 
tion we pledge resumption of our accustomed 
high standards of service on our dependable 
quality TF Brand Red Cedar lumber and 
shingles. 











LANE 


Trade Mark Reg. U. 8. Pat. Of. 












SAW MILLS 


AVAILABLE FOR 


PROMPT DELIVERY 


Sturdy and dependable. Fast, accurate saw- 
ing assured. 


Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
works if desired. 


Various sizes and dogs to meet your needs. 


years’ experience in building Saw 
3 Mills and woodworking machinery. 


LANE MANUFACTURING CO. 
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SOUTHERN 
HARDWOODS 


BASSWOOD 
MAGNOLIA 
HACKBERRY 

PERSIMMON 

HICKORY 

CYPRESS 

SYCAMORE 
COTTONWOOD 


IN 1945 -- AS IN 1944 


Southern Hardwoods will give a good account of themselves in 1945, as they have 
been doing for many decades. Here in the South is dependable quality, variety and 
satisfaction in Hardwoods. The South has a just-right Hardwood for every need. The 
leading producers and distributors listed below will supply you in 1945 with all 


available sizes and grades. 


Woods Lumber Co..........Memphis, Tenn. 
Band Mills at 
Memphis, Tenn.—Clarendon, Ark.—Greenville, Miss. 
Lignasan-Dipped Hardwoods 
“From Woods to Consumer’ 











Pine Plume Lbr. Co. $0! .Montgomery, Ala. 


Manufacturers Southern Hardwoods and Yellow Pine—Air or 
Kiln-Dried—Straight or Mixed =, Serving the Lumber Trade 
since L 





Chicago Mill and Lbr. Co.......Chicago, Ill. 


111 W. Washington St. Since 1881 
Band-Sawn Delta Hardwoods and Cypress 
Operating Four Modern Band Mills. 





E. Sondheimer Co..........Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana Cypress. 
Slack Barrel Cooperage. 
Serving the Trade Since 1872. 





Chapman & Dewey Lbr. Co.. .Memphis, Tenn. 


Manufacturers for 54 Years of Famous St. Francis Basin 
Southern Hardwood Lumber and Oak Flooring. 
Mills at Marked Tree, Ark. 





Woodard Walker Bowen, Inc. . Shreveport, La. 


Southern Pine @ Hardwoods @ Cypress 





Anderson-Tully Company ...Memphis, Tenn. 


For 54 Yrs. Mirs. Southem Hardwoods—Gum, Plywood. 
Semi-Finished Hardwood Dimension. Oak Firg., ort Leai 
Yellow Pine. 5 Modern Band Mills 





J. E. Stone Lbr. Co.....Nacogdoches, Texas 


Southern Hardwoods—Band-Sawn—Lignasan-Dipped—Can Kiln- 
Dry—Short Leaf Yellow Pine—Planing Mill Facilities. 





Georgia Hardwood Lbr. Co...Augusta, Ga. 


Southern Hardwoods, Cypress, Yellow Pine. Annual capacity 
ever 200,000,000 feet. Band Mills in N. Carolina, S. Carolina, 
Georgia, Mississippi. 


Bailey Lumber Company, Ltd. ..Laurel, Miss. 


Successors to Eastman-Gardiner Hardwood Co. 


Manufacturers of Southern Hardwoods and Yellow Pine. 
years of satisfactory service to the trade. 





Augusta Hardwood Co........Augusta, Ga. 
Mirs. High-Grade Band-Sawn Planing Mills 
Pine . . Hardwood . . Cypress Dry Kilns 
Air-Dried Roofers . . Timbers 





Louisiana Central Lbr. Co.......Clarks, La. 


Band-Sawn Forked Leaf White Oak, Che Bark Red Oak. 
Red and Sap Gum, Poplar, Cypress, Oak Flooring. 
Mixed or Car Lots. 





Phillips Lumber Co........Memphis 4, Tenn. 


All species Southern Hardwoods, Floorings, Pine and Hardwood 
ox Shook, Fumiture Squares, Semi-Finished and Finished 
Dimensions. Dry kiln and transit milling facilities available. 





Wax Lumber Co...........Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and Southern Pine. 
Specializing in Cherry Bark Red Oak, Magnolia and Poplar. 
Annual Cut, 20 million feet. 





McGraw-Curran Lbr. Co... Yazoo City, Miss. 


Band Sawn Southern Hardwoods. Specializing in Deep Swamp 
Cypress, Cherry Bark Red Oak. Delta Red Gum and Tupelo 
and the famous Yazoo Beech. 





Reynolds & Manley Lbr. Co.. .Savannah, Ga. 


Mfrs. Southern Hardwoods, Pine, Coast Type Red Cygrems. 
Can grade- & trade-mark. Planing Mills, ern Dry Kilns. 
5 R. R. connect’ns. Prompt water shipm’ts, foreign. coastwise. 





Lightsey Brothers....Miley, South Carolina 


Manufacturers of Southern Hardwoods, Cypress and North 
Carolina Pine. Modem Kilns & Planing Mill Facilities. End- 
Matched Pine, Oak, Maple & Gum Flooring. 





J. M. Jones Lbr. Co..........Natchez, Miss. 


Mirs. All Southern Hardwoods and Cypress—Dowicide-Di e 
Planing Mills and Dry Kilns. Normal Stock, 12 Million Feet. 
Also Yellow Pine Boards. 











GET them come back to the 


warmth of little houses— 


After the mud and snow, 


after the gloom, 


Let them come back to the 


shaded lamp and the freside, 


To the peaceful room. 


ya TER the foxhole, the ship 


on the fog-screened wcean, 


After the plane in flight 
through the flak-filled air, 


Let them come back to the 
warm soft robe, the slippers, 


And the easy chair. 


GORD, ere another Christmas, 


we implore you, 


Let them have done with 
horror and with pain. 


Let them come back to the 
peace of little houses 


In a world grown sane. 


Saat Tes 
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